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“Something worse for less is no economy. Something for nothing just isn’/,” says the well-known 
cartoonist Don Herold in one of two new folders just completed for use by Etna automobile insurance 
producers. 

“With ‘bargain’ insurance,” says Mr. Herold, “‘there’s more grief than relief. Especially if you have 
the kind that I had. 

“Not only were there no agents — where and when I wanted ’em — but I found out later that if 
the company had had bad experience during the year I was insured with them I might have been called 


upon to make an additional premium payment. 





“I had paid a little iess for protection that proved to be a whole lot worse — had guessed wrong 


about ‘bargain’ insurance just as I had guessed wrong on paint. I’m off ‘bargain’ insurance forever.” 








- , “r 6 
So also is many a prospect after reading a complete “Heres my Sorry, theyre 
Herold folder. Typical Herold copy and inimitable Herold ‘policy in the not authorized 
drawings wedge in where other methods fail. They are Whoosis to do busines: 
different. Samples will be sent upon request. Insurance > In this 
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ANNUAL STATEMENT 


DECEMBER 31, 


1934 


NEW YORK LIFE INSURANCE COMPANY 


A MUTUAL COMPANY FOUNDED IN 1845 INCORPORATED UNDER THE LAWS OF THE STATE OF NEW YORK 





To the Pelicy-holders and the Public:— 


On the occasion of the ninetieth annual report of the 
New York Life, it is fitting to review briefly its record of 
accomplishment since it began business on April 12, 1845. 


Founded when this country was young and sparsely 
settled, the New York Life has forged steadily ahead, 
spreading the benefits of its protection over millions of 
people and contributing, through the investment of its 
funds, to the Nation’s development. Having always been 
a mutual company, it has declared over one billion dollars 
in dividends payable to policy-holders. Since 1845 it has met 
every obligation through every panic, war and epidemic. 


During the past year the Company paid or credited 
$157,000,000 to living policy-holders, and $70,000,000 to 
the beneficiaries of those who died. 


The Company’s assets were $2,109,505,224 at the close 
of 1934, an increase of $98,562,112 over the previous year. 
The gain in assets during the single year 1934 is greater 
than the total amount which the Company accumulated 
in assets during the first forty-four years of its history. 


During the year 1934 our investments in Government, 
State and Municipal Bonds increased $146,918,786. A de- 
crease of $17,000,000 in policy loans and an increase of 
over $60,000,000 in new insurance issued during the year 
reflect the general improvement of business in 1934. 


The following table shows the diversification of the 
Company’s assets at the end of 1934. All bonds eligible 
for amortization are carried at their amortized value de- 
termined in accordance with the law of the State of New 
York. All other bonds, including bonds in default, and all 
guaranteed and preferred stocks, are carried at market 
value as of December 31, 1934. 


Per Cent of 


Assets each item to 

Dec. 31, 1934 Total Assets 

Cash on Hand or in Bank........ $36,449,562.46 1.73 
United States Government, direct, 

or fully guaranteed Bonds...... 208,726,056.38 9.89 


.191,270,360.25 9.07 
159, 151,938.01 7.54 


State, County, Municipal Bonds. 
Public Utility Bonds............. 


Industrial and Other Bonds...... 21,670,306.29 1.03 
Railroad Bonds..................341,910,539.57 | 16.21 
rr 44,445,022.61 2.11 


ok 2,067,183.26 .10 
Preferred and Guaranteed Stocks. 69,610,789.00 3.30 
Real Estate(Including Home Office) 97,212,901.52 4.61 


First Mortgages, City Properties. .459,805,821.86 | 21.80 
First Mortgages, Farms.......... 12,527,521.11 59 
I III 6 0:5 w: nue wc graine ste ackvach 396,467,101.27 | 18.79 


Interest & Rents Due & Accrued.. 31,877,282.34 1.51 
IS rh aac acara wis xe ue 36,312,838.44 1.72 


TOTAL ASSETS $2,109,505,224.37 | 100% 


The liabilities of the Company, which include reserves 
to meet all contractual obligations, were $1,994,134,579. 

Included in liabilities, the Company has set up a Special 
Investment Reserve of $28,000,000 not required by law, 
and reserves of $45,734,207 for dividends payable to 
policy-holders in 1935. 

Surplus funds reserved for general contingencies on 
December 31, 1934, amounted to $115,370,645. 

Total insurance in force, represented by 2,649,953 poli- 
cies, was $6,661,514,072. The total new paid for insurance 
in 1934 was $440,000,000. In addition, men and women 
paid $45,000,000 to the Company for annuities to provide 
a guaranteed life income. 

April 12, 1935, marks the Ninetieth Anniversary of the 
New York Life. In view of its financial strength and its 
long record of fidelity in the fulfillment of its obligations, 
this mutual company continues to merit the confidence 
and patronage of its policy-holders and the public. 


ORoewar OW~ . Prmancmnan—_. 


President 








A more complete report listing the securities owned by the Company, together with an illustrated booklet describing the 


Company’s ninety years of service to policy-holders, will glsily be sent upon request. 


Write to the Company’s Home 


Office at 51 Madison Avenue, New York, or to any of its Branch Offices throughout the United States and Canada. 


BOARD OF DIRECTORS 


JAME S ROWLAND ANGELL NICHOLAS MURRAY BUTLER 


nt, Yale University President, Columbia University 
oh Haven, Conn. 
NATHANIEL F. AYER OEhorrmes of Be ae 


. Cabot Mfg. Co. (Textiles) 


ARTH R A. BALLANTINE 


Feuer. Root, Clark, Buckner & GEORGE B. CORTELYOU 


ine 
President, Consolidated Gas C¢ 
CORNELIUS N. BLISS je 
n of Board, 


f Febyan & Co. 


HENRY BRUERE 


nt, Bowery Savings Bank 


MORTIMER N. BUCKNER 
C hairman of Board, 
vew York Trust Co. 


THOMAS A. BUCKNER 
"resident 


Cannon Mills Ce 
Kannapolis, N. ro 


WILLIAM H. DANFORTH 
Chairman of Board, 
Ralston-Purina Co., 

St. Louis, Mo. 


ROBERT E. DOWLING 


President, City Investing Co. 


JAMES G. HARBORD 
Chairman of Board, 
Radio Cor poration of America 


GERRISH H. MILLIKEN 
President, Deering, Milliken & Co. 


a ES D. HILLES 
ent Manager, New York State 


este ryers’ Liability Assurance Cor$s 
FRANK PRESBREY 

HALE HOLDEN “cchenen af Beard 

Chairman of Southern Pacific Co. Frank Presbrey Co., Advertising 
HERBERT HOOVER 

Former President of United Sbates ALFRED E. SMITH 

Palo Alto, California St r ye v 2. Y rhe 

(Elected January 9, 1935) ee ee oe 


J. BARSTOW SMULL 
Vice-Pre 
d. ae Rashoake & Co. 


PERCY S. STRAUS 
President, R. H. Macy & Co., Inc. 


RIDL EY WATTS 


WILLARD V. KING Directo 
Retired Chemical Bank & Trust Co. 


ALBA B. JOHNSON 
Philadelphia, Pa. 
(Died January 8, 1935) 


PERCY H. JOHNSTON 


Chairman of Board, 
Chemical Bank & Trust Co. 
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Globe & Rutgers Fire Insurance Company 


FRED A. HUBBARD 
PRESIDENT 


Home Office: 111 WILLIAM STREET, NEW YORK, N. Y. 


BALANCE SHEET AS AT DECEMBER 31, 1934 


ASSETS 


*Bonds 
*Stocks 
Cash on Hand and in Banks 
(Of which $5,575,463.52 held in Escrow for payment of claims and certain Expenses of Rehabilitation) 
Demand Note of Subsidiary Company secured by Collateral 
Premiums in course of collection and accounts receivable 
(Less than 90 days due or subject to offset) 
Mortgages owned (Face value $117,725.) 
Accrued Interest Receivable 
Mixed Claims Commission Award 


LIABILITIES 


$ 4,330,652.5 
1 1,537,037.20 
7,576,144.\8 


185,000.00 
195,182.80 


50,000.00 
76,396.64 
1.00 


$23,950,414.38+ 








Reserve for Unearned Premiums $  302,477.% 
Reserve for Losses 936.00 
Reserve for liabilities incurred price to Rehabilitation of Company on December 6, 1934: 
Reserve for Losses and Loss Expenses $2, 176,194.54 
Reserve for Return Premiums Payable 3,618,052.86 
Reserve for liability (less accounts receivable) under Foreign Reinsurance Treaties 775,447.79 
Amount Payable in Cash and Second Preferred Stock in respect of Adjusted and Unadjusted Claims of 
Creditors consenting to Plan of Rehabilitation 3,808, 155.16 
Reserve for all other liabilities 1,222,319.27  11,600,169.62 
Loans from Reconstruction Finance Corporation $6,495,500.00 
Interest Accrued 19,219.56 6,514,719.56 
(Secured by pledge of Bonds and Stocks of values at this date of $10,292,048.81 ) 
Reserve for General Contingencies 250,000.00 
Total Liabilities, except Capital $18,668 ,303.047 
Capital Stock: 
**$4.00 Cumulative First Proferred Stock (35,000 Shares $15.00 Par Value) 525,000.00 
**$5.00 Cumulative Second Preferred Stock (20,269 Shares $15.00 Par Value) (2,034 Scrip 
$1.50 Par Value) 307,086.00 
**$5.00 Cumulative Junior Preferred Stock (5,000 Shares $15.00 Par Value) 75,000.00 
Common Stock (80,000 Shares $15.00 Par Value) 1,200,000.00  2,107,086.00 
Surplus 3,175,025.34 5,282,1 11.34 
$23,950,414.387 
POLICYHOLDERS' SURPLUS $5,282,111.34 
The filed annual statement reflects “Admitted Assets of $16,621,134.48" and “Total Liabilities except Capital of $11,339,023.14." The difference betwee 
the filed figures as aforementioned and the “Assets” and “Total Liabilities except Capital’ as stated in the above balance sheet represents (a) Reser* 
for Return Premiums Payable $3,618,052.86, (b) Amount payable in cash and second preferred stock in respect of adjusted and unadjusted claims of cred 
er items agegregs* > 


tors c 


$96,928.12 which have been offset. 


nsenting to Plan of Rehabilitation $3,808,155.16, which are carried herein as liabilities instead of deductions from assets, 


(c) oth 


94 greater Sto 
and subsidiary 


ve statement 





I are the basis prescribed the Insurance Department, State of New York (market value is $47,515 
l ma wta S$ exce tocks of other Insurance Companies (of value of $128,237.88) 
: vhicl e va the bas permitted by law Securities carried at $94,608.19 in the abo 
St s ed by law 
I \ ry \ itary i $ ) per share a act ed dividends. The First Preterre: 
I Se P t S subs ed at Septen t ), 1935, shall not equal 35,0 
I 7 lit il Shares and Scriy f Second Preferred Stock at $100 | 
i he ( $ 49.9 Iders surplus $6,332,081.34. There remain t 
‘ s s« ] Stox ss $ ) —™ sl ur settlement of claims now 


DIRECTORS 


FRED A. HUBBARD 
PRESIDENT 
GLOBE & RUTGERS FIRE INSURANCE CO 


E. C. JAMESON 
PRESIDENT 
NATIONAL FIRE & MARINE INSURANCE CO 


ALFRED JARETZKI, JR. 
SULLIVAN & CROMWELL, ATTORNEYS - 


JOHN C. JAY 
CHAIRMAN, EXECUTIVE ‘goo TTEE 
GLOBE & RUTGERS FIRE INSURANCE CO 


EARLE BAILIE 
OF 3. & W. SELIGMAN & CO 
CHAI%MAN OF THE BOARD 
TRI-CONTINENTAL CORPORATION 


OF J. 
PRESIDENT 


H. EOWARD BILKEY ROBERT C. 
VICE-PRESIDENT 
GLOBE & RUTGERS FIRE INSURANCE CO 


MORTIMER N. BUCKNER 
CHAIRMAN OF THE BOARD 
THE NEW YORK TRUST COMPANY 


JOSEPH S. FRELINGHUYSEN 
PRESIDENT 


MATTHEW 
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REAM 


S. SLOAN 
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PRESIDENT, AMERICAN RE-INSURANCE CO 


EARL SCHWULST 
RECONSTRUCTION FINANCE CORPORATION 


JOHN R. SIMPSON 
CHAIRMAN, EXECUTIVE CO 
FIDUCIARY TRUST COMPAN 


MMITTEE 
Y OF NEW YORK 











AMERICAN HOME FIRE ASSURANCE CO PRESIDENT. HOUSTON PROPERTIES CORP MISS 
WILLIAM S. GRAY, JR. CHARLES S. McVEIGH ALFRED H. SWAYNE 
PRESIDEN MORRIS & McVEIGH, ATTORNEYS VICE-PRESIDENT, 
CENTRAL HANOVER BANK & TRUST CO s ; : GENERAL MOTORS CORPORATION 
E. G. MERRILL THOMAS J. WAT , 
CHARLES HAYDEN CHAIRMAN OF THE BOARD PRESIDENT. — 
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THE FORCES OF NECESSITY 


“PF yEWARE the Ides of March,” an ancient soothsayer’s unheeded 
3 warning to a Roman conqueror, with newsignificance is heeded 
by every American with income of taxable potentiality. When 
the government demands, on March 15th, an accounting from its citi- 
zens and a presentation of the financial results of their year’s work, 
it at once prompts reflection on days that are gone and compels an 
inspection and a retrospection of the progress made by each one 
in their journey through the year. Reverting to the book of life, 
through the force of necessity, each one rereads the pages on which 
are writ the story of the Twelvemonth past and from them gains a 
truer estimate of the acts that made success or the omissions that 
brought failure. Here is impartially allowed a just appraisal of the 
diligence, the earnestness and the enterprise which dominated its 
course. The reason for our frustration, the answer to our lack of 
progress, the evidence of need for greater effort, the urgency of a 
more thorough knowledge, are all in bold relief depicted. 


Truly the government requirement serves an Opportunity for 
each to gauge with dispassionate calm our qualifications and abil- 
ity to do the job that we have undertaken or to achieve the goal that 
we have envisioned. While protesting and grumbling at tax imposi- 
tion, be mindful that its burden enables a clearer insight into the 
causes responsible for either our advance or our failure. There has 
never been a man so mad as to dare deny that good and evil have co- 
existence or that they ofttimes spring from a common cause. The in- 
come tax, though objectionable, makes available yearly a reformation 
of our attitude toward our business and our life. Particularly is its 
final filing date a fitting time for review. The new year is in its first 
flush. Consideration of our own affairs is opportune. Are we meet- 
ing our problems and our tasks squarely? Have we revised the 
habits which last year were ineffectual? The prosperity of the com- 
ing year can be measured by the advantage we are prepared to take 
of this fact finding report. 


In reviewing our work in the past year, as tangibly expressed in 
the income tax, we must be forcibly impressed with the necessity of 
constant application not only to routine duties, but to a vigorous 
and studious investigation of every insurance development which 
would aid us in maintaining earning capacity at present levels or 
redirecting it to higher achievement. 


Nothing is so essential to the purposeful insurance man as alert- 
ness and intensity in pursuing his education in the field wherein he 
gains his livelihood. A complete knowledge of the various phases 
of his chosen occupation is every man’s assurance that progress will 
be made. Nothing so impresses a clientele as an advisor whose 
knowledge of his own business is modern and comprehensive. The 
confidence thus engendered is a bulwark against decline and a ladder 
to the heights of ambition. 


1 *G 

















In the California 


Legislature 
Just One of the Many States in Which 


It Is Open Season on Life Companies 


By FREDERICK FAULKNER 


Superintendent of Field Service 


California W estern-States Life, Sacramento 


Hi California Legislature is con 

sidering an unusually large num 

ber of proposed laws affecting in 
urance. About half of the bills 
ubmitted refer to life insurance and 
the remainder to workmen’s compensa- 
tion and general lines. So far 158 bills 
have referred to the insurance 
committees of the Assembly and the 
Senate. In addition, there are a num- 
ber of bills affecting insurance which 
have been sent to other committees. 
raise the gross 


been 


[The proposal to 
premium tax from 2.6 per cent to 4 per 
cent, for example, has been referred 
to the Senate Finance Committee and 
the House Ways and Means Commit- 
tee. There are also legislative pro- 
posals to extend the moratoria against 
foreclosure of deeds of trust and mort- 
gages and to continue the relief that 
has existed for the past two years for 
reclamation, irrigation and other pub- 
lie works districts without outstanding 
bond issues. 

A large portion of the proposed leg- 
islation is constructive. Under this 
heading fall the following: 

Adoption of a new insurance code. 
This is mainly an effort to codify all 
existing insurance without any 
changes other than those designed to 
clarify and coordinate. The bill to do 
this was introduced at the request of 
the State Insurance Department. 

The group of bills introduced by Sen- 
ator Difani of southern California, a 
young lawyer of ability, proposes the 
most serious and better balanced 
changes. The Difani bills are: 

1. To strengthen and clarify the law 
regarding mutual benefit associations 
and life and disability insurance under 
the assessment plan. 

2. Introducing a new chapter to the 
hospital 


laws 


code regulating medical and 
service insurers. 

3. Adding a new chapter providing 
for the voluntary mutualization of in- 
corporated life insurers having capital 
stock and issuing non-assessable poli- 
and providing 


cies on a reserve basis; 
the detailed 
tion. 


procedure of mutualiza- 


1. Placing under regulation by the 
insurance department “rating and ad- 
visory agencies” and defining “advisory 
rating counsellor,” and “insurance 
counsellor.” It is provided that each 
of these shall be licensed and that if 
they pursue their calling without hold- 
ing a valid and unrevoked license as 
required, they shall be guilty of a mis- 
demeanor and upon conviction be fined 
not less than $500 nor more than $2,000. 

5. Providing that the insurance com- 
missioner may appoint his own legal 
counsel. At present the Attorney Gen- 
eral authorizes legal counsel. 

6. Providing that a life insurer is 
insolvent whenever provision for its 
liabilities and for reinsurance of all its 
outstanding risks impairs its net worth 
so as to reduce it below $200,000 or be- 
low 75 per cent of its share capital. 

7. Writes into the statute the as- 
sumed power of the insurance commis- 
sioner to extend the time (five years) 
which an insurer may own real prop- 
erty not requisite for the transaction of 
its business. 

Bills introduced by other legislators 
to amend the insurance code raise the 
minimum fee for licensing agents from 
$1 to $5; strengthens the code as to life 
benefit and benevolent societies and 
fraternal benefit associations; permits 
insurers to invest funds in real estate 
which has been accepted for insurance 
by the Federal Housing Administrator 
in conformity with the provisions of the 
National Housing Act; provides that 
any domestic company doing business 
upon the assessment plan may incorpo- 
rate in such manner as to transform 
itself into a legal reserve or level 
premium company; provides that no 
bank, trust company, building and loan 
association or any other loan company 
or loaning agent shall act as an insur- 
ance agent, broker or solicitor in rela- 
tion to the insurance of any property 
upon which it has an outstanding loan 
for which such property is hypothe- 
cated; provides that in life or disabil- 
ity insurance the only measure of 
liability and damage is the sum or sums 
payable in the manner and at the times 






to the person entitled thereto. This 
latter seems to be directed at the prac. 
tice of “adjusting.” 

On the other hand, there are a num. 
ber of proposals which are obviously 


the output of ignorance or a desire to 
“einch” insurers. An old proposal has 
been revived. It is to provide that an 
insurer shall invest at least 75 per cent 
of its reserves on California policies jp 
California securities or real estate 
against a penalty of $25 a day for non- 
compliance with this act; and scaling 
the tax rate upward when the percent- 
age of such investments fall below 75 
per cent. 

The author of this bill (Assemblyman 
Donihue) has also introduced an act 
creating a state life insurance fund. 

The same Assemblyman proposes 
that “any oral or written statement by 
an insurance agent in relation to any 
policy or benefit shall be binding upon 
the insurer regardless of any statement 
by it or contained in the policy con- 
tract.” 

Another outburst is the proposal to 
add a new section to the insurance code 
providing that the reserve value of a 
life insurance policy shall be paid the 
beneficiaries of the insured in addition 
to the face value of the policy. 

Assemblyman Patterson, a school ad- 
ministrator, proposes an act creating 
a health insurance department of the 
state government, defining health in- 
surance, providing for the assessment, 
collection and disbursement of funds, 
for the purpose of “insuring health.” 

Another bill (by Assemblyman Hunt, 
locomotive fireman) would require that 
out of the proceeds of every life policy 
the insurer withhold, notwithstanding 
any provisions of the policy, $200 until 
production of evidence that all or $200 
of the expense of burial of the insured 
has been paid. Insurer would be per- 
mitted to pay the $200 into a court of 
jurisdiction for disposition. 

The California Legislature divides its 
session into two periods. The first half 
of the session ended on Jan. 26, by 
which time all bills were presumably 
to have been submitted. However, it 
is an old California custom to introduce 
bills in skeleton form and the insurance 
committees of the two Houses alone 
have 110 skeleton bills referring to life 
insurance. As to these it is impossible 
to know their purpose or possible ef- 
fects. Then the Legislature adjourns 
after not less than 30 days to permit 
study of the legislative proposals and 
to pursue committee work. It will con- 
vene on March 4 to take up the business 
of enactment and remain in session 
until the job is completed. 

The main question besetting life in- 
surance companies and their represent 
atives is: How much harm can be pre- 
vented? 


. 
‘ 
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FEAR YE, FEAR YE: 


or, 


Why Be Afraid? 


By KENILWORTH H. MATHUS 


Editor of Publications, The Connecticut Mutual Life 


EARLY $500,000 sales, in 19 
ases, the work of 
one outstanding salesman with 
talked recently. The rest of 
n the agency couldn’t begin 
to even approach his record. 
“What is it you’ve got that the rest 


was week’s 


whom | 


the met 


of us don’t have?” I asked him. 

“Why, nothing special, I guess, ex- 
cept that I spend my time thinking 
over what /’m going to say, rather than 


worrying about what the prospect may 
say.” 

That explanation didn’t help me a 
lot, so I continued my attempt to get at 
the underlying reason for his sales suc- 


cess. 

“Well, if it’s any one thing,” he 
finally admitted, “you might say it’s 
because | have no fear in selling— 


absolutely, positively, none at all. And 
how do I get that way, you ask? 
Simply by figuring out things in this 
way: 

“Before you go to see a man, where 
are you?” he asked me. 


“Why, er—er—you don’t have the 
app, I suppose. Is that what you 
mean?” 

“Exactly, you don’t have the app. 


And where are you if you go to see 
aman, and even fail utterly—where 
are you? You still don’t have the app. 
You’re right where you started, aren’t 
you? The very worst has happened— 
the interview was a failure—and you 
still haven’t got the app; which is just 
where you started from. You're no 
worse off than before you went to see 
the man, so what is there to be afraid 


#9 
Vi. 


“You've gain, and 
The only change that 
place is a possible improve- 


everything to 
nothing to lose. 
can take 
ment. 
“So why be afraid to see your big 
prospect? 

“What is there to be afraid of?” 

* * * 

_Another insurance agent who 
trst employed as a salesman for a big 
hosiery concern, started out selling for 
he first time in his life. Was he 
Scared! 


was 


] 025 


14, 
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AFRAID TO ASK FOR 
PREPAYMENTS? 


lf So, Why, Oh Why? 


Does your landlord let you live in a 
house for a month at a time, and then 
and only then ask you for the rent 

—or does he ask for prepayment? 

Does the railroad conductor tell you 
to see how you like the ride, the ser- 
vice and the scenery, and then let you 
pay as you get off the train 

—or does he ask for prepayment? 

Does the theatre man say, “Come in 
and see our show; if you like it, pay us | 
after you've s2en it’ 








—or does he ask for prepayment? 


P. S—Why Don't You? | 














office 


the 


His first stop was in a little 
where he noticed a young man at 
outer desk, to whom he said: 

“Can I see your boss, do you think?” 
hoping against hope that the boy would 
say No, thus giving him an opportunity 
to go to work on the boy himself, whom 
he thought he could handle. But fate 
decreed otherwise: 


He’s in 
(That’s the way 


“Sure you can see him. 
there. 
it is 
this is a 

“IT don’t 


growled 


Go right in.” 
n story-books, 
story 


know. But 
life.’’) 

damn what you're 
the boss. “I don’t 
want a bit of it, and it costs too much 
But sit 


you 


ay 


true from 
give a 


selling,” 


down.” 
salesman, this 
badly 


anyway. 


The poor being his 


very first call, was frightened 
and hardly knew what to do next. But 
with a twinkle in his eye, the boss, who 
was really a kindly old fellow, said: 
“Had scared, didn’t I? I 


tell by the expression on your face that 


you could 


I had you licked before you came in 
here. But that’s not the way to do, 
my boy. Why don’t you keep clearly 


in your mind that you represent a com- 
pany that’s bigger and greater in every 
way than any mere prospect you'll ever 
call on in your life? You were picked 
to represent the company by men who 
know how to pick ’em, who have com- 
plete confidence that .you could repre- 
sent the company satisfactorily and in 
person, for as far as I and any other 


prospects are concerned, you are the 
company. 
“Now I’m sold on your company, 


and I'll take one dozen pairs of sox 
for myself, because you, to me, aré 
the company, and through you I see 
through to a company that is much 
bigger than either you or me and in 
whose goods I have complete confi- 
dence. Can’t you get that same per- 


spective view of your job, and refuse 
to be awed by, or afraid of, any pros- 
pect who is a big man or who growls 
at you as I did? 

“Now I want you to go upstairs and 
see Laflin Babcock, and sell him 
a dozen pairs of sox all by yourself or 
I'll cancel my order, too.” 

The salesman thanked him, and went 
with fire in his eye that 
next prospect buy. Nothing could stop 
him. Nothing did. He got the second 
order, and never again was he afraid, 


you 


out to make 


once having properly caught the vision 
of his the had 
outlined it to him. 


mission as older man 








A Perennial Ghost 
AS the fire insurance banquet 
table there stands a peren- 
nial ghost of frightening mein. 
That is the spectre of legislative 
pressure seeking lower rates. 
With much of the possibility of 
investment gain gone from com- 
pany portfolios because of pres- 
ent economic conditions in public 
utilities, railroads and other se- 
curities, the hint of lower rates 
rightly would strike fear into ex- 
ecutive hearts. During the good 
years of the last decade, fire in- 
surance organizations became 
geared to large premium volume 
coupled with substantial invest- 
ment increment. Underwriting 
suffered by comparison with spec- 
ulation. Now that a change has 
been brought into the situation 
by harsh necessity, many com- 
panies are loath to reduce their 
organizations to the point where 
actual profit could be made, even 
though on a smaller volume of 
business. The result is a contin- 
uation of underwriting losses. 
If the rate is driven downward 
and the investment probabilities 
retain their present bleak outlook, 
real danger lies ahead. It is 
scarcely likely that premiums will 
show any substantial increase. 
On the contrary, as fire preven- 
tion activities proceed, the pre- 
mium volume must necessarily be 
reduced since the rate on fire-re- 
sistive construction is less than 
on unprotected properties. Fur- 
thermore, it will do the compa- 
nies no good to cry to the public 
that they cannot make money. 
The public will simply say, “You 
did not combine to adhere to 
rates; you did not demand the 
head of anyone of your number 
dealing in unfair practices; you 
permitted costly and stupid mul- 
tiplicity of business organiza- 
tions; you had your fun with in- 
vestment speculation—now take 
it on the chin.” The only sensi- 
ble answer is for the companies 
to say, “Pay us a rate on which 
we can constantly make a fair 
profit or we will close up.” 
Meanwhile, the ghost continues 





With the Editors 


at the banquet table, and thought- 
ful officials wonder to themselves 
where the business is going. It 
is time for the leaders to show 
a firm hand. If they do not, the 
grip of the people, closing with 
inimical legislative force, will 
fasten itself upon them. 


Not So Far Apart 


EAVE it to the statisticians to 

explode myths with a loud 
bang. One of the few left was 
that the British are so far ahead 
of the United States in bringing 
murderers to justice that there is 
no comparison. But the differ- 
ence is not so noticeable, percent- 
age-wise, when convictions for 
homicides in the two countries 
are compared, they maintain. 
The police had knowledge of 489 
homicides in New York City in 
1931. During the same year in 
England and Wales, the authori- 
ties had knowledge of 290 homi- 
cides. The percentage of convic- 
tions was 33 in Great Britain and 
22 in New York. 

This is according to Dr. Louis 
I. Dublin, third vice-president 
of the Metropolitan Life. 

The survey on homicides shows 
dissimilarity in the police meth- 
ods of the two nations. The most 
striking difference was in the 
number of suspects taken into 
custody. In New York, 54 per 
cent of those proceeded against 
were discharged or acquitted, 
while this percentage for Britain 
was 39. Capital punishment, the 
survey shows, was not carried 
out more frequently in Britain 
than in New York, as is gen- 
erally supposed. In fact, the re- 
verse was true. Death sentences 
were imposed on 30 persons, or 
28 per cent of those found guilty 
in New York City, as contrasted 
with 18 persons, or 19 per cent 
in Britain. In both countries the 
guilty person paid for his crime 
with his life in only 6 per cent 
of the cases known to the authori- 
ties. All of which gives us a 
new lease on life and the com- 
fortable conviction that murder 
may out, either here or abroad. 


Problems for Agents 
T appears from an article in las 
week’s issue of The American 


Agency Bulletin, organ of the 
National Association of Insur. 
ance Agents, that at least one of 
the latter’s spokesmen is troubled 
over the recent developments jn 
the fire business as they affect the 
interests of local agents which 
have become a subject of anxious 
consideration. 

The multiplication of pools to 
handle big lines at reduced pre- 
miums, enabling more effective 
competition with non-stock car- 
riers, is listed as of immediate 
concern ; the I. U. B.; the factory, 
cotton, oil and other pools induce 
the thoughtful to speculate about 
the future of commission-earning 
power. When to these is added 
the possible organization of a 
non-agency company operating 
only through brokers, who would 
be compensated by their cus- 
tomers, it seems in a sort of wai 
to overflow the cup of unhappi- 
ness. Other undesirable possibili- 
ties are mentioned, the compre- 
hensive form of policy, for 
example, inland marine covers 
for chain stores, and the like. 

Holding that the _ successful 
agency like the successful com- 
pany, requires a widespread busi- 
ness, small, medium and _ large 
risks, the statement is made that 
“the companies are dependent on 
the agent to furnish them day by 
day with the smaller lines which 
go to make for stability of busi- 
ness”; adding, “if they should 
finally reduce his income % 
effectually that he can not live the 
company would suffer along with 
him.” 

Perhaps the changes in pro- 
cedure noted are the effects of an 
unconscious process of evolution 
to meet the changing demands 0! 
those who must have what they 
regard as the most up-to-date 
coverage. One would be unwal- 
‘anted in concluding that they 
indicate a deliberate desire by 
companies to eliminate the agent, 
as seems to be the drift of The 
Bulletin’s article when read be 
tween the lines. 
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Time 


For the 56th consecutive year 
William Alexander is elected secre- 
tary of The Equitable Life Assurance 
Society of the U. S., his first tenure 
of office beginning in October, 1880. 





The Travelers Fire Insurance Co. of 
Hartford, in its eleventh annual 
statement reports total admitted as- 
sets of $18,473,116 and a surplus to 
policyholders of $4,558,843. 





Joseph G. Bill, deputy superin- 
tendent of the N. Y. State Insurance 
Department, resigns from the depart- 
ment to assume, as of May I, the 
post of general counsel for the Con- 
tinental Casualty Co., of Chicago. 





The Motion Picture Theatre Owners 
Association in their annual conven- 
tion in New Orleans demand that the 
fire underwriters revamp downward 
premiums for fire insurance on the- 
atres. 





George M. Biel of Las Cruces, 
assumes office as superintendent of 
insurance for the State 
Mexico, succeeding E. C. Gonzales. 





A bill introduced in the House of 
Representatives by Congressman Sam 
Hobbs of Alabama would make it 
unlawful to solicit or effect insurance, 
or collect and transmit 
premiums, in any state without com- 
plying with its insurance laws. 





J. W. Russell, vice-president of the 
Aetna (Fire) in charge of the New 
York City branch office, is nominated 
for president of the N. Y. Fire In- 
surance Exchange to succeed Sydney 
T. Perrin. 





Unanimous approval of  stock- 
holders has been given to a plan 
looking to the complete mutualization 
of the Kentucky Home Life of Louis- 
ville, which filed a petition in the 
Franklin Circuit Court at Frankfort, 
Ky., for approval of this proposal by 
the court. Under the proposed plan 
all stock of the company will be re- 
tired. 





J. C. Hatfield is elected auditor 
of the Union Central Life to succeed 
the late Tucker Carrington. 





John L. Train, one of the founders 
of the Utica Mutual and former 
treasurer and general manager, is 


elected president of that company. 





of New | 


insurance | 


The Bureau of Personal Accident | 
and Health Underwriters holds its an- | 


nual convention this week at the Wal- 
dorf-Astoria Hotel. Featuring the 
gathering is the address of P. 
Tecumseh Sherman, noted 
attorney of New York, whose remarks 
on “Pending Social Insurance Legis- 
ation are expected to induce wide 
discussion, 





The se session of the Life 
Council of Michigan, 


negative with positive ac- 


cond 
Underwr ters 
combining 


tion 


: not only condemns ill-advised 
bills but also sponsors a constructive 
legislative program of benefit to in- 


surance generally, 


insurance | 
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SOUNDINGS| 


By ROBERT WADE SHEEHAN=—————" 


NE of the reasons I have enjoyed work- 
O ing for The Spectator is that my con- 
nection with the paper has afforded 
vanguard than on 

















me more rides with the 
the bandwagon. 

My first assignment of any importance— 
a part in the preparation of a series of ar- 
ticles on fraudulent claims, insurance ad- 
justment problems and bail bond conditions 
—led into a campaign of wide significance, 
one that was participated in by the New 
York Evening World and the Brooklyn Daily 
Eagle and which resulted in those news- 
papers sharing a Pulitzer Prize Award for 
their efforts in court reform. As a cub, 1 
got a tremendous kick out of conferring with 
Editor Claude Bowers, of the World, and 
other journalistic big-shots on certain aspects 
of the campaign. 

Then there was the somewhat sadistic 
pleasure of rattling the typewriter keys in 
a campaign for agency qualification laws. I 
still allow myself a grin at every recollection 
of the powder-pigeon company bureaucrat 
who accused me of being a “subversive in- 
fluence” by writing articles in favor of such 
a vicious proposal. If he was right, then the 
subversives won handily, I should say. 

Finally, there was the engaging, though 
barren effort to get the spokesmen for private 
insurance to open up on the subject of un- 
employment insurance and other social in- 
surance proposals which were then straws 
in the wind. 

On the whole, it’s been more fun up front 
with the engineer, scanning the road ahead, 
than riding in the luxury of the observation 
ear and looking at where you’ve been. 





Tide 


The United States Stee! Corpora- 


| tion reported this week a total defi- 
cit of $28,873,401 for 1934, compared 


with a deficit of $43,706,745 for 
1933, while Bethlehem Steel, issuing 
its annual report at the same time, 
showed net income of $550,571 in 
1934, while in 1933 it had a net loss 
of $8,735,723. 





Of 717 representative manufactur- 
ing concerns queried by the National 
Industrial Conference Board, 88 per 
cent raised wage rates under the 
N.R.A., 63 per cent advanced non- 
executive salaries and 41 per cent in- 
creased executive salaries. 





Composite average of 70 indus- 
trials on the New York Stock Ex- 
change for the week ended March 9 
1935, according to the New York 
Herald Tribune, closed Monday at 
126.91 and closed Saturday at 126.02. 





Composite average of 30 rails for 
the same week closed Monday at 
25.83 and closed Saturday at 24.32. 





Composite average of 109 stocks 
for the same week closed Monday at 
96.59 and closed Saturday at 95.51. 





Composite average of 30 bonds on 
the New York Stock Exchange for 
the same week closed Monday at 
93.04 and closed Saturday at 91.94. 





Steel ingot production throughout 
the United States for the current 
week continues at 48!/, per cent of 
capacity, The Iron Age estimates 
showing no change from the previ- 
ous week; a year ago it was 49 per 
cent. 





Cotton futures last week fell stead 
ily, with only slight pauses, the chief 
of which was occasioned by President 
Roosevelt's statement on Wednes- 
day that he thought the dollar too 
high. Old-crop months showed net 
losses of 32 to 34 points and new- 
crop months losses of 53 to 56 
points. Intimations from Washing- 
ton that the Government might not 
make loans to growers against the 
1935 crop were among the depressive 
factors. 





All grains showed losses last week 
on the Chicago Board of Trade, al- 
though general news appeared favor- 


able. Wheat fell I'/g to 2!/, cents 
in the week, and the other grains 
registered slightly larger losses. 


Private estimates appeared putting 
the new winter wheat crop at about 
500,000,000 bushels; when a s'milar 
prediction was made a year ago, the 
eventual harvest totalled only 400.- 


000,000 bushels. 





A $45,000,000 bond issue by the 
Pacific Gas and Electric Company 
was officially registered in Washing- 
ton last week, airplanes being used 
to get the necessary papers across 
the continent in time. With the $48.,- 
000,000 Swift & Co. issue announced 
a few days earlier, it is widely taken 
as indicating a loosening up of the 
capital situation. 
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Offers Opportunity 


WIDE range of up-to-date polli- 

cies, thorough 
helpful cooperation enable State Life 
Agents to serve their prospects and 
policyholders adequately. 
Juvenile policies extend eligible pros- 
pects to ages from one day to nine 


unusually well, building a clientele 


offers exceptional 
State Life Agents. 


STATE LIFE 


INSURANCE COMPANY 





training, and 
Our new 
The Agent’s ideal is to serve 


business. 1935 
opportunity for 


permanent 


THE 
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Indianapolis 


Indiana 
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NOW it's 
LIFE INSURANCE 





by WALTER CLUFF 


Author of “Life 


Underwriting 


Efficiency” and “The Spirit of 


Life Underwriting.” 


50c 


A COPY 


12 COPIES $5.40 


This compact pocket-size booklet picks up the 
thread after a prospective agent has been sold on 
life insurance and has signed a contract. 


Simply written, frank and straightforward, non- 
technical in every respect, the suggestion is made 
that this thirty-six page booklet be made standard 
equipment for every new agent. The author ex- 
plains “the demands and exactions that our busi- 
ness makes of you as you enter it,” and puts be- 
fore the new agent “the obligations and responsi- 
bilities it lays upon you through study, prepara- 
tion and procedure.” Plainly, it tells what every 
new agent “must face, what he is ‘up against’” 
in selling life insurance. 


It is not intended to discourage the new man. 
Rather a thorough reading should start him off in 
the right direction. This booklet should be among 
the first of educational matter given to him. It 
can be used for the older agent who needs to be 
resold on the fundamental! habits of life insurance 
selling. Reviewed by B. M. Wolberg, C. L. U., 
in Manager’s Magazine of the Life Insurance 
Sales Research Bureau. 


ORDER TODAY FROM 


THE INSURANCE FIELD 


P. O. Box 1164 


LOUISVILLE, - KENTUCKY 








Business Men’s 
Assurance Company 


Kansas City, Mo. 





Financial Condition, December 31. 1934 





ASSETS 


$3.504.036.80 
414.370.83 


Mortgage Loans 

Cash Deposited in Banks 

U. S. Direct or Fully Guaran- 
teed Bonds 

Federal Land Bank Bonds 

State and Municipal Bonds 

Industrial Bonds 


550.135.98 
301.087.27 
.932.256.24 
202.550.64 


Railroad Bonds 38.070.60 
Public Utility Bonds 158.999.84 
Real Estate Owned 1.878.066.73 
(Including Home Office Build- 
ing from which gross rental 
income of $127,967.02 was 
received in 1934.) 
Policy Loans 1,.202.807.02 


Interest and Rents Due and 
Accrued 
Premiums in Course of Collec- 


tion 641.430.98 


146.795.08 


TOTAL $10,970.608.01 


RESERVES AND SURPLUS 
$7.265.334.64 








Reserve Under Life Policies 

Reserve Under Accident and 
Health Policies 

Reserve for Taxes 

Reserve for Premiums and In- 
terest Paid in Advance 

Reserve for Other Miscellaneous 


2.175.301.44 
103.349.40 


127.235.19 








Liabilities 126.226.80 
Total Reserves $ 9,797 447.47 
Capital Stock $500,000.00 
Contingency Funds = 136,221.41 
General Surplus 536,939.13 


Excess Security to Policy- 








owners 1.173.160.54 
TOTAL $10,970,608.01 
A gain of nearly $6,000.000 in 
Life Insurance in  force— 
to a total of more than $100,000.000.00 
A gain of over $900,000 in Assets 
—to a total of nearly 11.000.000 


A gain of over $90,000 in In- 
come—to a total of more 
than 

A gain of nearly $45,000 in 
Investment Income—to a 
total of more than 


5.000.000.00 


545.000.00 
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ARE YOU A LION OR 
A LAMB? 


By WILSON SLICK, we mT I 


Vanager Reliance Life, 


Johnstown, Penna. 


HILE discussing the life insur- 

ance business with a new agent 

the other day he made a state- 
ment that brought back memories of 
my early days in the field. He stated, 
“all my life I have been in a store where 
people have had to come to me, and 
when they did I was, indeed, a Lion; 
but if I change now and go out after 
people I do hope I shall not become a 
Lamb.” A fervent wish—one we have 
all made. 

Is it not a fact that, secretly, we 
are all Lions and Lambs? How well I 
remember my early days in the busi- 
ness when, happily, a real prospecting 
system drove me into the field to see 
people, but despite this driving sys- 
tem, I paused before many office doors, 
hoping the prospect would not be in. 
Why? I don’t know unless this is 
simply human behavoirism as we all 
know it. If the prospect was not in, 
fine. I had performed my part. I had 
made the call, and as I made the entry 
on my card and placed it back in the 
file—to see next week. 

I somehow felt I had performed a 
great duty. A peculiar way to ration- 
alize myself? Certainly, but haven’t 
you done the same thing? If the pros- 
pect was in, then I had to tell my rea- 
sons for being there, and without 
really knowing why, I made many 
No, haven’t you had 
the same experience? Of course. And 
this may be likened to the many times 
you were advised to speak on an as- 
signed subject at a certain time. You 
worried for days, changed your talk, 
tore it up and wrote another, and 
counted a million sheep the night be- 
spoke. 

In contradistinction you have prob- 
ably made some very wonderful im- 
talks, without having any 
ledge you would be called until 
name was barked out. Funny, 

ow human we all are? 

remember the day you heard 
a wonderful speech by an outstanding 
producer of another company and you 
decided in your own mind 


sales. Strange? 


fore you 


prompt 





your manager that from now 
on, | that is holy, you would re- 
‘igiousiv follow this new plan? High 
hl “i . .* . 
900d pressure while talking about it to 
tor. March 14, 1935 


your manager, and your adoring wife. 
Boy, you were a Conqueror, a new type 
of Norman King. 
until you met about five good, old- 
fashioned rebuffs the next day. Then, 
instead of being the Lion you imagined 
yourself to be, you once again reverted 
back to the old Lamb type. 

Isn’t it rather significant the we can 
become so excited about a new 
idea, a new plan, in effect indulge in that 
well-known “office type of delusions of 
grandeur” and in 24 hours have lost 
all our “punch?” What is the moral? 
Simply this. You have met with a fair 
degree of success following a simple, 
workable prospecting method. 

Perhaps this method is not the best 
in the world. Perhaps some new plan 
you read about recently sounds better, 
more effective. But, if you are success- 
ful, stick to that old plan. Stick to it 
with all the power at your command. 


That is you were 


sales 





if you shift plans too often, if you con- 
tinue to chase the Will o’ the Wisp, 
you will find yourself developing that 
well-known dual personality—the Lion 
and the Lamb. 

A beast of the jungle in the office, 
entering the field, and a 
thoroughly domesticated and harmless 
creature in the field. The real test of 
success in this business is whether you 
being turned down in 40 
put the necessary punch 
If you can, 


before 


can, after 
interviews, 
into the 41st interview. 
then you are and will continue to be a 


success. 





T’S UP TO YOU 


By WALTER CLUFF 


LARGE majority of your pros- 

pects will buy the kind of policy 

you attempt to sell them. This 
has always been true; always will be 
true. 

We may talk all we wish about plac- 
ing with a man the kind of policy he 
needs, about selling the need instead of 
the policy, but we can’t get away from 
the fact that the majority of prospects 
will buy the kind of policy that people 
are talking about and the kind you try 
to sell. So, it’s up to you, isn’t it? 

What difference does it make any- 
way? Any policy that a man buys is 
worth a hundred cents on the dollar. 
The wise agent will, of course, try to 
keep in tune with the times and con- 
centrate on the kind of insurance that 
seems to be, at the present time, most 
popular. 

Without trying to set out the rea- 
sons why, we make the statement that 


income endowments are today the most 
popular forms of insurance. The 
agent who is trying to sell the income 
endowment forms is in tune with the 
spirit of the times and consequently is 
meeting less sales resistance. 

Apart from a $1,000 or $1,500 20- 
Pay Life or Ordinary Life to cover the 
expenses of last illness, and perhaps a 
term policy to help out on temporary 
indebtedness, the income endowment 
form of insurance will meet, in the 
most ideal manner possible, all the 
needs that 90 per cent of your pros- 
pects have. 

Most men buy life insurance because, 
first, they are afraid they might die 
too soon, and consequently leave their 
families in distress. Second, they buy 
insurance because they are afraid they 
may live too long and in their old age 
be a financial burden upon someone. 


(Continued on page 15) 
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Annual Statement of 


the New York Life 


Company's Ninetieth Report 
Gives Impressive Totals in Busi- 
ness Written and in Force 


As a criterion of life insurance prog 
ress, the annual statement of the New 
York Life Insurance ; 
deep significance to all the life insur- 


Company is of 
ance fraternity as well as to the com- 
pany’s two and a half million policy- 
holders 

In its annual statement, the 
totals of this premier Or- 


90th 
impressive 


dinary life insurance company give 


due notice that the life insurance in- 
dustry, the most formidable bulwark 
on the economic front during the de- 
pression, is in the vanguard of the 


counter-march towards recovery. 
Total admitted assets of the company 
on Dee. 31, 1934, aggregated $2,109,- 


505,224, an increase during the year 


of over $98,000,000. The principal 
item in all the assets were the bonds 
owned, which totalled $969,241,406. 


First mortgage loans on real estate ag- 
gregated $472,333,343, which represent 
a decrease during the year in this in- 
vestment of $40,318,087. Other 
include $359,793,523 of loans made to 
policyholders and the company’s poli- 

$36,673,578 premium notes on 
policies in force; $69,610,789 in stocks 
of the high grade character in which 
life insurance companies are permitted 
to invest, and $36,373,120 in cash. Net 
deferred and unpaid were 
listed at $30,400,775. 

Other assets were $35,078,690. 

The real estate holdings of the com- 
pany total $103,130,238, which include 
valuation of the company’s fine home 
office building in New York City. 


assets 


cles, 


premiums 


The leading item of liability shown 
in the company’s statement is the 
policy reserve of $1,608,622,012 which 
represents an increase during the year 
of over $67,000,000. The surplus funds 
of the company, including those as- 
signed and unassigned, aggregated 
$191,907,476. This amount includes 
$45,756,831 in dividends apportioned 
for payment in 1935, as well as a se- 
curity valuation and general contin- 
gency fund of $143,370,645, and other 
assigned funds of $2,780,000. 

The vast operations of the company 


Hobart S. Weaver Joins 
Mutual Benefit Life 


Hobart S. Weaver, attorney of the 
Association of Life Insurance Presi- 
dents, has been appointed associate 


counsel by the Mutual Benefit Life In- 
surance Company of Newark, N. J., and 
will assume the duties of his new posi- 
tion about April 1. 

Mr. Weaver was born in Torrington, 
March 18, 1894, Was an 
honor graduate of Yale University in 
1916, continuing thereafter the study 
of law at Columbia University Law 
Schocol. He was admitted to the New 
York Bar in 1920, and 
thereafter engaged in the general prac- 
tice of the law in New York City unti 
he joined the legal staff of the Associ- 
Life Presidents on 
1928, Vincent P. 


Conn., and 


November, 


ation of 
Dec. 1, 


Insurance 
succeeding 


Whitsitt, now manager and general 
counsel of the association, first as as- 


sistant secretary and later as attorney. 








reflected in the 
disburse- 
during 
which, 
$215,- 


the year 
items of 
Total 


are 
income and 

premiums 
$70,978,202, 


during 
various 
ment. new 
1934 amounted to 
with the renewal premiums of 
838,484, gave the company a total pre- 
mium income for the year of $286,816,- 
686, which figure represents an increase 
the 1933 item of $25,097,579. 
Other income, including considerations 
for supplementary contracts and divi- 
dends left with the company to ac- 
cumulate as interest, brought the total 
income during 1934 up to $437,650,586. 

Of the $312,620,873 in total disburse- 
ments listed by the company, were 
total payments to policyholders of 
$227,554,881, taxes of $8,516,290, and 
expenses of management amounting 
approximately to $39,954,000. 

The company paid to beneficiaries in 


over 


death claims $70,492,785, including 
$2,594,386 for additional accidental 
death benefits under the double in- 
demnity provisions of the contracts. 


Living policyholders, therefore, re- 
ceived $157,062,096. This amount em- 
braced $10,379,835 paid on account of 
matured endowments; $16,137,317 to 
policyholders under the provisions of 
the Total and Permanent Disability 
clauses; $6,600,103 for annuities; $76,- 
647,935 in surrender values, and 
$47,296,905 in dividends to policy- 
holders. 

The tabulation given below delineates 

(Concluded on page 13) 
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Mutualization Plans 


of Kentucky Home Life 


Court Approves Company's Peti- 
tion as Best Possible Plan to 
Protect Policyholders 


On Saturday, March 9, the petition 
of the Home Life Insurance Company, 
Louisville, Ky., to be allowed to mutual- 
ize was approved by Judge H. Church 
Ford, of the Franklin County Circuit 


Court, Frankfort. On that day he 
signed the order giving the company 
that right. The court held that from 


personal knowledge of the history of 
the company and testimony brought out 
at the hearing, the plan to mutualize 
was the only possible solution of the 
problem. 

The company’s program has the ap- 
proval of State Auditor Dan Talbott, 
who supervises the State Insurance De- 
partment; of G. B. Senff, Insurance 
Commissioner; Lieut. Gov. A. B. Chand- 
ler, former receiver; and William Tate, 
a former actuary in the State Insur- 
ance Department, now president of the 
stockholders of the Kentucky Home 
Life. 

Federal Judge Charles I. 
Louisville, it is announced, will become 
chairman of the board of directors, 
which will be named during the week. 
Judge Dawson told the court that the 
mutualization program was the only 
program offered in the past two years 
offering any hope to save policyholders 
of the old Inter Southern, which was 
taken over by the Kentucky Home Life. 

The 50,000 shares of stock of Ken- 
tucky Home Life, with the exception 
of 7331 shares held by General Ameri- 
can Insurance Company of Delaware, 
have been obtained on option to buy, 
and it is planned to obtain them at 
auction in the city of Wilmington. Ap- 
proval of the plan by the court was 
based on provision that all of the 
stock be acquired. 

Ellsworth Reggenstein, 
dent, left at once for Wilmington to 
buy in the 7331 shares when they go 
on sale. 

Burton Van Dyke, Kentucky Home 
Life actuary, who worked out the plan 
for mutualization, told the court that 
the Kentucky Home Life was. losing ap- 
proximately $60,000 a year. 


Dawson, 


vice-presi- 


aa 
in 
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Annua! Statement of 


the New York Life 


(Concluded from page 12) 


in a forceful manner the leading marks 
in the progress, activity and strength 
of the New York Life Insurance Com- 
pany. 


BUSINESS AND STANDING IN 1935 


on new business $70,978,202 
premiums 215,838,484 
emium income 286,816,686 
ind rents 94,709,758 
ome 56,124,142 
come 137,650,586 





death claims 67,898,399 
endowments 
disability benefits. 
iccidental death bene 


annuities 
surrender 
dividends 
nents to policy holders 
Vments . 

( hbursements 


values 





to a daily average show that the New 
York Life added to its assets during 
1934 about $417,000 daily. It 
from policyholders in the neighborhood 
of $956,000, while from other sources 
the average $503,000, the total 
average daily receipts being $1,459,000. 


received 


was 


Daily payments for death claims were 
in the neighborhood of $226,000, while 
policyholders received on an 
$524,000 a day and the 
policyholders daily 


living 
average of 
total payments to 
were $759,000. 


Business Men's Assurance 
Annual Statement Issued 

The annual 
ness Men’s Assurance Company, Kan- 
sas City, Mo., shows, as of December 
31, a gain of nearly $6,000,000 in life 


statement of the Busi- 


Social Insurance 


Program Explained 


Actuary Sees Benefits Accruing 
to Commercial Companies in 
Set-up as Now Conceived 
President Roosevelt’s program for 

the enactment of social insurance legis- 

lation, instead of exerting an adverse 
influence upon the business of life in 


surance, may have a beneficial effect 
in more than one direction, Roderick 
Olzendam, research director of the 


Metopolitan Life Insurance Company, 
declared on March 7 before the eastern 
conference of the Division, 
American Bankers’ Association, at the 
Waldorf-Astoria Hotel. 


Savings 




















d by 
| snes oy ng ee, insurance in force, to a total of more Mr. Olzendam discussed specifically 
disability) ....... 1,552,106,268 than $100,000,000. the effects of social insurance upon 
Dividends payable in 1935 15,756,831 . . “2 . . “ 
Other assigned surplus funds 146.150.645 Other noteworthy increases follow: thrift habits. He said that “an eco- 
=~ s a ng peg ye — . 221,827 A gain of over $900,000 in assets, to nomic security system to which the 
nsurance c qaing e- je ‘ 
vivals,, additions and _ in- a total of nearly $11,000,000; a gain worker contributes is another mutual 
creases) wae 157,063,594 . » y . ° . +o . 
Policies in force, Jan. 1, 1935 ‘ 2'649'953 of over $90,000 in income, to a total of thrift mechanism. It forces some 
Insurance in force, Jan. 1, 1935.6 661,514,072 more than $5,000,000; a gain of nearly people to be thrifty who never knew 
By taking 300 working days in the $45,000 in investment income, to a total what the word meant before. The en- 
year, the above transactions reduced of more than $545,000. (Concluded on page 20) 
Companies reporting for the week tual. Companies reporting for the Companies reporting for the week 
ending Feb. 23 and March 2 are: week ending Feb. 16 are: American ending Feb. 9, 1935, are: American 
American Central, Bankers Life, Iowa, Central, Bankers Life, Iowa, Connec- Central, Bankers Life, Iowa, Berkshir« 
Connecticut Mutual, Franklin Life, ticut, Mutual, Franklin Life, General Life, Connecticut Mutual, Franklin 
General American, Guardian Life of American, Guardian Life of America, Life, General American, Life Insur- 
America, Life Insurance Co. of Va., Life Insurance Co. of Va., Lincoln Na- ance Co. of Va., Lincoln National, Mu- 
Lincoln National Mutual Benefit, tional, Mutual Benefit, National Life tual Benefit, National Life and Acci- 
Northwestern Mutual and Phoenix Mu- and Accident, Phoenix Mutual. dent, Phoenix Mutual. 
Amount Per Cent Amount Per Cent Amount Per Cent Amount Per Cent 
Invested to Invested to Invested to Invested to 
Week Total Week Total Week Total Week Total 
Ending Invest- Endings Invest- Ending Invest- Ending Invest- 
Feb. 9 ments Feb. 16 ments Feb, 23 ments March 2 ments 
Loans 
On Farm Property tA 100,885 2.70 $55,939 1.63 318.111 8.92 $428,506 4.79 
On Dwellings and Business Property 97,747 2.62 81,982 2.40 95.605 2.68 138,056 1.54 
Tota! $198.6385 5.32 $137.921 1.03 413.716 60 $566,562 6.33 
Railroad Securities 
Bonds L 2477.000 12.77 $439,000 12.84 oF 7 9.71 ? 239 9 
Total oe wikia £477,000 12.77 $439,000 12.84 $96,557 l $352,239 9 
Public Utility Securities 
Bonds $488,135 13.07 $995.110 8.63 72.862 10.4¢ $296, 886 9 
Stocks 145,200 ..8o 
Total £63: ) 16.9¢ $295.110 Rf 2.86 10.44 $296, R86 
Government Securities 
- S. Government Bonds $839,731 22.49 $? 003, R59 $2,353,312 66.00 $6,905, 96 14 
Canadian Bonds , 
Bonds of Other Foreign Governments ~ : 
State, County, Municipal 1.447,262 &.7€ 130,144 12.58 51.46 05 732,420 8.18 
Total . $2,286,993 61.25 $2,433,681 1.17 604,779 73.05 $7,638.28 85.22 
Miscellaneous Securities 
Bonds £30,000 RO 21,000 03 
Stock $108,156 2.90 112.82 0 S00 1s SOR. 1B 1 
Total $138,156 70 $113.82 R00 IN SOR. 136 0 
Recapitulation 
Bond $3,282,128 87.89 $3,168,791 f : 86.22 8,287,508 
Stock 253,356 6.79 112.825 0 & 98.126 1.10 
Loar 198,635 5.32 137,921 1.03 1.60 6.56 P 
i $3,734,119 100.04 $3,419,537 100.00 f 4 00.00 $8 O52 206 00.01 





























3, “A Simple 
yen from “ABRA- 
H LINCOLN — BIOG- 
RAPHY IN WOODCUTS.” 
Reproduced by permission 
of Charles Turzak, Chicago. 


DECISION 


The crude and shapeless instru- 

with which the youthful Lin- 

oln did his sums could not arrest 

the urge to overcome the handicaps 
backwoods residence 


ments 


Even as a boy, Lincoln did the best 

ould with what he had The 
problems solved from day to 
with confi- 
complex difficulties 
‘Determine that the 
thing can and shall be done, ard then 
we hall tind the way.” 


THE LINCOLN 
NATIONAL LIFE 
INSURANCE 
COMPANY 


Fort Wayne, Indiana 


irvapole 
liv allow one to meet 
dence the urrent 


whicl “arise 

















OPPORTUNITY 


@ Advancement, 
“money-wise, is 
v what most every- 
BUFFALO MUTUAL one seeks. Buffalo 
LIFE INSURANCE COMPANY Mutual Life... old, 
substantial, pro- 
gressive... offers 
outstanding opportunity. @ If you are 
located in New York or Ohio and you 
seek a better opportunity for your proved 
ability ... we invite you to write us in 
confidence. Address: J. C. Kreinheder, 
Supt. of Agents, Home Office, 452 Del- 
aware Avenue, Buffalo, N. Y. 
E. PARKER WAGGONER, President 
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“It is our objective to provide our 
field representatives with all 





American Life. 





necessary tools, 
intangible, with which success is 
achieved in life insurance selling.” 


= LINES interlock. Day in, day out, men and 
women covered by General American Life group insurance 
see claims paid to fellow-workers or their beneficiaries. 
Insurance for them is a dramatic, vital part of living. 
They are the finest of prospects. They know General 


A General American Life representative will explain the 
many services rendered by a multiple line company. 


Saatoes 
geaaan 


ae I SH 
GENERAL AMERICAN Lire INSURANCE COMPANY 
WALTER MEAD, PRESIDENT 


Saint Louis, Missouri 


Life — Salary Savings — Group — Accident and Health 


tangible and ——— 








Dr. Mazzuri Retires 
From New York Life 


About two weeks ago Dr. Paul Maz- 
zuri, who was an associate of Walter 
Reed during the famous yellow fever 
experiments in Cuba in 1900 and the 
physician who attended the American 
soldiers who submitted to voluntary in- 
oculation by mosquitoes at that time, 
retired as assistant medical director 
of the New York Life Insurance Com- 
pany. Mazzuri, born in New 
Orleans in 1865, reached the retirement 
age of 70 on Feb. 12. 

At the outbreak of the Spanish- 
American War yellow fever was epi- 
demic in Cuba and the United States 
Army sought to obtain physicians from 
New Orleans, where people were be- 
lieved to have developed an immunity 
to this disease. Doctor Mazzuri went to 
Cuba in June, 1898, and although only 
33 years old, he was made attending 
surgeon on the staff of James Harri- 
son Wilson, major general of volun- 
teers in charge of the departments of 
Matanzas and Santa Clara. 


Doctor 


During that historic period, although 
about half the yellow fever patients in 
some of the other army hospitals were 
dying, Doctor Mazzuri developed a 
treatment for the disease which proved 
so effiective that not one of his experi- 
mental cases was lost. 


As a result of the experiments in 
which Doctor Mazzuri was closely as- 
sociated with Walter Reed, yellow fever 
epidemics are now rare in the United 
States. 





Oppose Industrial 
Insurance Measure 


Life companies selling industrial 
policies are opposing a bill before the 
Minnesota Legislature which would 
place restrictions on the issuance of 
such policies. C. G. Taylor, Jr., third 
vice-president of the Metropolitan Life, 
and F. Bruce Gerhardt, associate actu- 
ary of the Prudential, attended a hear- 
ing on the bill before the Insurance 
Committee of the House. Among other 
things, the measure would compel the 
companies to issue their industrial poli- 
cies with beneficiary specified. 


BL) 
18418 


Experienced 
Friendly 


Secure 





1934 


UNION MUTUAL 
LIFE INSURANCE 


COMPANY 


PORTLAND MAINE 
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Results of the Operations of Life Insurance Companies for the Year Ending December 31, 


Comparisons With !933. 


Surplus to 
Policyholders 








1934, and 





Total Including Premium Total Total Total 
Capital Admitted Capital Income Payments to | Disbursements Insurance Insurance 
Stock (ssets Stock During Y ear | P otiey holders During Year Written in Force 
4merican Insurance Union, Columbus, Ohio 200.000 1,451,322 347,085 951, 580 47 8,248 650, 297 17,750 15, 433, 082 
Increase in 1934 over 1933 24.1 20.3 —26.3 —9.4 -29.1 99.0 16.4 
\merican Life, Birmingham, Ala 259, 641 789,016 474, 282 188, 932 100, 752 789,016 2, 404, 456 9, 366, 997 
Increase in 1934 over 1933 : 

American Life and Accident, St. Louis 5,000 140,073 13, 458 135, 691 d176, 537 275, 133 3, 885,552 4,505,356 
Increase in 1934 over 1933 51.2 84.7 —8.0 32.9 17.8 12.5 -5.1 
{merican Thrift Assurance, Omaha, Neb 1,447,043 153, O82 362,377 119,014 208 , 535 1,089, 275 2,577,374 
Increase in 1934 over 1933 18.2 16.4 0 32.5 17.0 42.3 36.5 
Boston Mutual Life, Boston, Mass 10,918, 922 643, 849 2,827,362 1,769, 934 3,311,646 31,040,981 70, 919, 626 
Increase in 1934 over 1933 0.4 12.5 4.4 -9.4 2.9 6.6 4.6 
Builders Life, Chicago, Ill 100, 000 205. 888 104, 766 i 57,742 452,677 1, 856, 308 

Increase in 1934 over 1933 ; 2 0.1 §.3 ~44.2 ‘ 
Conservative Life, Wheeling, W. Va 325, 000 6.034. 761 788, 528 545,053 1,290,929 6,331,000 29, 479, 532 
Increase in 1934 over 1933 , —1.1 6.8 : 5 18.9 -0.8 
Continental Assurance, Chicago, III 1,000, 000 19,953, 704 3,176,077 3,973, 609 2,002,021 3,906, 590 29,892,017 175, 682, 997 
Increase in 1934 over 1933 6.8 2.4 8.3 2.3 8.7 6.1 6.7 
Fidelity Union Life, Dallas, Tex 275, 000 2, 066, - 385, +. 585, 793 516,145 784,277 4, 830, 290 25,012,258 
Increase in 1934 over 1933 23 .; 4.8 173.4 87.4 4.4 1.7 
Great Southern, Houston, Texas 3,000,000 42,207 ‘ $09 4,681 45 5, 827,952 4,781,317 7, 876,928 45, 228, 390 226, 135, 447 
Increase in 1934 over 1933 1.7 —6.4 -0.3 —23.7 —21.0 5.6 10 
Great Western Life, Des Moines, Ia 250, 000 2,299,310 400, 000 425,925 158, 425 A999, 108 2,048, 572 15, 197,018 
Increase in 1934 over 1933... ‘ 4.4 6.7 1.9 —2.7 8.6 —191.0 23.5 
Guaranty Life, Davenport, Ia. . . 200, 000 6,941,007 400, 000 979, 102 820,774 2,001, 547 10,871, 541 44,888,451 
Increase in 1934 over 1933. . — —7.8 —3.6 —9.3 32.3 31.0 2.9 
John Hancock Mutual, Boston, Mass.................. 684, 065, 767 45,316,245 ; 127,785,503 91,877,154 130, 226, 791 532, 659,313 3,473, 967, 189 
Increase in 1934 over 1933 4.3 2.6 3.9 6.6 2.9 7.6 1.8 
Knights Life, Pittsburgh, Pa 200, 000 4,744,497 566, 264 1,309, 817 679, 083 1,311,375 22, 429, 568 51, 623, 167 
Increase in 1934 over 1933 6.9 19.8 40.0 20.1 -9.1 8.6 2.4 
Liberty Life, Topeka, Kans 300, 000 4, 200, 462 425, 000 602, 233 502,749 839, 620 2, 600, 132 17,979, 582 
Increase in 1934 over 1933 —1.1 4.7 -1.3 8.5 10.7 0.8 6.3 
Liberty National Life, Birmingham, Ala... . . 209, 145 2,572,140 362,284 1,356,905 492,037 1,292, 685 31,752, 807 43,151,082 
ere cee nen 10.0 6.3 —14.9 —5.0 6.6 11.6 16.0 
Morris Plan Insurance Society, New York 450,000 1,655, 699 1,154,143 388,377 146, 254 446,755 31,842, 608 23, 278, 987 
Increase in 1934 over 1933. . ‘ eee eee 1.3 8.5 34.9 1.3 22.8 13.3 
Mutual Life Insurance Co. of Baltimore, Baltimore, ‘Md. 2,000,000 21,929,548 4,359, 492 5,617,798 1,536,170 5,540, 132 72,481, 649 185, 306, 254 
Increase in 1934 over 1933... saan 11.9 8.2 7.8 18.1 29.2 8.0 12.8 
National Aid Life, Springfield, Ill. . . 100, 000 122,047 117, 102 38, 233 2,913 60,367 | 3,495, 102 1,966, 282 
Increase in 1934 over 1933. . . —0.6 2 52.8 97.4 42.9 49.5 81.5 
National Thrift Assurance, Omaha, Neb. . 346,421 53,011 137,368 23, 433 83,000 370,000 946,000 
Increase in 1934 over 1933. 23.7 15.2 6.5 41.8 19.1 64.4 15.2 
Northwestern Life & Accident, Seattle 150,000 342,521 165, 787 40,472 18,420 | 100, 254 | 783,435 1,750, 162 
Increase in 1934 over 1933. ; , 4.9 2.3 —2.5 —10.1 5.4 333.1 32.1 
Northern Life, Seattle, Wash 250, 000 14,054, 437 538, 984 2,758, 254 1, 833, 557 3, 164,920 11, 766, 179 90, 167,541 
Increase in 1934 over 1933. . , 5.0 2 —1.5 —4.2 —3.4 3.1 0.4 
Pacifie National Life, Salt Lake City. . 669, 147 1,314,754 878,032 211,989 41,122 236, 811 2, 267,750 7,705, 593 
Increase in 1934 over 1933 . inch baad ib emweanananen 7.9 —0.2 13.7 —33.2 7.4 20.7 12.2 
Presbyterian Ministers Fund, Philadelphia ROPES ERS Ser ere 23,483,544 1,412, 434 2, 972, 598 2,965, 729 3,182,510 3, 780, 691 58, 851,338 
Increase in 1934 over 1933... 3.4 4.3 2.8 9.0 7.8 —13.2 -1.2 
Security Life, Muskogee, Okla 10, 858 77,536 88,393 17,171 11,960 24, 864 184, 286 434,078 
Increase in 1934 over 1933 — 2.8 2.5 —7.2 25.1 —6.1 ~50.7 9.4 
Union Labor Life, Washington, D. C.. 375,000 2,108,361 1,065,724 821,419 509, 934 672,484 1,235, 909 52,560,379 
_ Increase in 1934 over 1933. i 13.8 12.1 1.4 0.5 3.2 —79.1 2.0 
United Life & Accident, Concord, N. H 400,000 8,018, 403 656, 569 1,343,181 989,910 1,457, 103 4, = 39,584, 563 
Increase in 1934 over 1933 4 P 3.0 —2.3 —4.1 —18.6 —12.1 —1.( —4.3 
| eee 200 , 000 837,519 314, 213 197, 859 69,155 203 , 356 1, 600,783 8,742,960 
Increase in 1934 over 1933..............ceceeeeee 3 9.6 6.2 0.8 64.4 22.8 21.0 1.4 
Virginia Mutual Benefit, Richmond, ae aS eee ee 23,949 5,594 50, 805 9,616 43,235 1,111,115 942,526 
_ Insurance in 1934 over 1933. ... 45.4 63.0 61.0 20.0 36.5 10.6 12.3 
West Coast Life, San Francisco, Cal 750, 000 21, 136, 637 1,076, 807 3,921, 860 3,447,333 5, 837,871 15, 935, 232 112,302, 608 
Increase in 1934 over 1933... —1.6 —27.4 —4.8 —14.3 9.7 7.0 2.0 
Yeomen Mutual Life, Des Moines, Ia 23,972,338 1,736,177 3,548,900 3,218,974 4,563,597 4, 106, 906 100, 667, 386 
Increase in 1934 over 1933...... 0.6 6.0 —10.8 —17.8 —8.1 12.6 -8.9 

dIncludes $138,252 Liens, Loans and Reserve Liens voided by lapse. h Includes Accident and Health, 


Sixteen Out of Seventeen 
Consecutive Increases 
The Equitable Life Insurance 
pany of Iowa reports a gain in paid 
preduction, including annuity business, 
for the first two months of 1935 over 
the first two months of 1934 of $2,662, 
624, or 34.6 per cent. The month of 
January recorded a gain in paid pro- 
duction of 30.4 per cent, while the Feb- 
ruary paid production gain was 38.5 
Per cent. February not only was the 
second consecutive gain month for the 


Com- 


TY) . . — 
ie Sf March 14, 1935 


fator, 


vear to date but, also, was the six- 
teenth gain month during the last 17 


months. 


It's Up To You 


(Concluded from page 


11) 


sales 


All 
talks, 


arguments, all your 
all your persuasive reasoning, 
center around those primary 
thoughts. An income endowment policy 
assures against both of those hazards. 


Why try to sell anything else? 


your 


two 


Gerald A. Eubank Opens 
New Agency Quarters 


Gerald A. Eubank, 
Downtown Agency of the 
Insurance Company of America, in New 
York City, was host last week to a 
large gathering of business friends who 
attended the opening of the agency’s 
new offices on the fortieth floor of 40 
Wall Street. Among the guests were 
executives of the Prudential, general 
agents and managers of other life com- 
life agents and brokers. 


manager of the 
Prudential 


panies, 








— 





EVENTS os 


Lire 


* COMMENT 





—— 





CROSS COUNTRY 


With The Spectator 





Introduction To 
A Controversy 


Next week The Spectator will pub- 
lish the fourth and last of a series 
of articles by David A. Lunden- 
Moore on “THE ANNUITY 
SITUATION.” In these articles 
Mr. Lunden-Moore analyzes the sub- 
jects of annuities as they are cur- 
rently appraised by the investing 
public, the Government, the insur- 
ance agents and the insurance com- 
panies. He advances with the vigor 
of a student and analyst his con- 
clusions to which, undoubtedly, many 
people desirous of advancing the 
best interests of the life insurance 
institution, and equally capable of 
forming ordered opinion, may rigor- 
ously object. The Spectator has been 
very glad to print these very 
thoroughgoing articles on the an- 
nuity with the belief that they are 
a distinct contribution to a form of 
service which is now uppermost in 
the public mind and upon which 
America has lagged behind other 
nationals in use. On the whole, the 
life insurance world has received 
their presentation with apprecia- 
tion; a lesser number has _ been 
critical. 

One letter received from a man 
prominent in the life insurance busi- 
ness is so harshly critical of the 
series and so definite in its expres- 
sions that the articles contain inac- 
curacies, inadequacies and opinions 
unsubstantiated or unsubstantiable 
on fact, that we feel an answer 
justified. The main burden of de- 
fense we have rested with the 
author. The Spectator, however, 
must answer the statement that, “I, 
as a subscriber, am astonished that 
The Spectator is willing to give up 
so much of its valued space to such 
inferior material. Apart from the 
exaggerated style in which the arti- 
cles are written, with a liberal 
sprinkling of such words as ‘amaz- 
ing,’ ‘marvelous,’ ‘miracle,’ etc., 
and which seem rather inappropri- 
ate, the articles express some 
extraordinary ideas and contain not 
a little misinformation.” 

The Spectator is rather astonished 


that the writer has so limited an 
appreciation of writing that from 
the standpoint of an educated man 
he can brand as inferior Mr. Lun- 
den-Moore’s style of writing, his 
clarity of expression and compre- 
hensiveness in the subject covered. 
We venture to say that no book pub- 
lished in America contains more 
fundamenta! information upon the 
subject of annuity as is contained 
in the articles included under the 
title, “THE ANNUITY SITUA- 
TION.” As to the exaggerated 











style and the inclusions of such 
words as “amazing,” “marvelous,” 
etc., we merely call attention to 
the contents of the critic’s letter 


which includes such words as “ex- 
aggeration,” “inappropriate,” “ex- 
traordinary,”’ and “ridiculous,” as 


well as to its general positive tenor. 
As to the contents of the articles 
being filled with misinformation, we 
refer our correspondent and others 
interested to the letter of Mr. David 
A. Lunden-Moore printed herewith. 
In accord with the wishes expressed 
in the last paragraph of our corre- 
spondent’s letter, we are withhold- 
ing his name. 

Mr. Lunden-Moore is a graduate 
of the University ef Liege and 
the University of London. He spe- 
cialized in the study of mathematics 
and astronomy. The war diverted 
his interest and his activities there- 
fore and brought him to Leningrad 
where, in old St. Petersburg, he wit- 
nessed the fall of the Czars and the 
institution of the Soviet Republic. 
His commentary ability won for him 
a post on the London Times who 
sent him to the Far East as an ob- 
server. His analysis of that situa- 
tion and his forthrightness in ex- 
pression thereof being at variance 
with his paper’s viewpoint, he left 
the newspaper field and came to 
America where he has been success- 
ful as a life insurance agent. We 


are adding this in order that those. 
who, as critics, challenge Mr. Lup. 
den-Moore’s facts and tested data 
may know that they are entering the 
list with an accomplished foeman. 


A Correspondent 
Speaks His Mind 
March 4, 1935, 
Mr. T. J. V. CULLEN, Edito; 
The Spectator, 
239 West 39th Street, 
New York, N. Y. 
Dear Sir: 

I have been reading the articles 
on “The Annuity Situation” by Mr. 
D. A. Lunden-Moore, and I, as a 
subscriber, am astonished that The 
Spectator is willing to give up so 
much of its valuable space to such 
inferior material. 

Apart from the exaggerated style 
in which the articles are written, 
with a liberal sprinkling of such 
words as “amazing,” “marvelous,” 
“miracle,” ete., and which seem 
rather inappropriate, the articles ex- 
press some extraordinary ideas and 
contain not a little misinformation. 

As an example of the former, see 
page 7 of this week’s issue where 
the opinion is expressed that as the 
“army of annuitants” grows, an- 
nuities will be issued to people in 
poor health and the rate of mortal- 
ity will thus become higher than 
among life insurance policyholders. 
That is a pure flight of fancy. 

As an example of the misinforma- 
tion, see page 6 of the same issue 
where the statement is made that 
“today our insurance companies use 
Emory McClintock’s table for cal- 
culating annuities.” So far as | 
know, no company has used that 
table for years. Incidentally, im- 
mediately following this statement 
there is a remark regarding Charles 
Gill which appears to have absolute- 
ly no connection with anything pre- 
ceding or following. 

Again, on page 14 reference is 
made to England and to the rela- 
tion of British “‘consols” to annui- 
ties. Consols are government stock 
bearing a low rate of interest and 
have absolutely nothing to do with 
annuities or the rates obtainable 
thereon. 

On the same page there is a table 
headed “Lunden-Moore Table” show- 
ing alleged experience among 1000 
annuitants. The “normal mortality’ 
in that table for the first year is 
approximately the American Ex- 
perience rate which is ridiculous. 
The actual rate at the present time 
would only be about 8 per 1000 in- 
stead of 13, and that, of course, on 
a sound actuarial basis may be in- 
teresting to himself, but will not be 
interesting to anyone else. The com- 
pany actuaries are the best judges 
of what rates are necessary. Mr. 
Lunden-Moore makes no reference 
whatever to the present mortality 
basis used by all the principal com- 
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nanies, and he has little or nothing 
to say about possible reductions in 
the interest rate which at present 


is the biggest problem in connection 
with annuity rates. 


This is not written with the idea 
that you will transmit it to Mr. 
Lunden-Moore, as I have no desire 
to get into an extended correspond- 
ence with him, but is merely intended 
own information. 


for you 
Yours very truly. 





NSURANCE |] 
AND 
ANNU!ITIES 











And Now—Mr. Lunden- 
Moore's Rebuttal 


March 8, 1935. 


Mr. T. J. V. CULLEN, Editor 
The Spectator, 

239 West 39th Street, 

New York, N. Y. 

Dear Mr. Cullen: 

I wish to acknowledge with thanks 
receipt of your communication in 
which you have given an outline of 
several points of dispute submitted 
to you by an unnamed writer in 
connection with my Annuity article. 

Mr. X does not agree with my 
opinion that the mortality will rise 
if the annuity has a larger spread 
among the population and does not 
believe that annuities on impaired 
lives would lead to the same result. 
In a prospectus of the Prudential 
Assurance Company, Ltd., of Lon- 
don, England, there is the following 
statement on page five. “Special an- 








nuity rates may be granted on im- 
paired lives. Rates which vary with 
the degree of impairment will be 
quoted on receipt of a report on the 
life made on the company’s usuai 
form of medical report with special 
reference to the impairment.” Mr. 
X concludes his statement with the 
following words: “. . . that is just 
a flight of fancy.” In the first place, 
the mortality tables of France and 
Belgium distinctly confirm my argu- 
ment. Furthermore, he never gives 
any facts but just reveals his own 
opinion. Fifty years ago cash values 
in life policies were considered “a 
flight of fancy” but today they are 
an accomplished fact. 

He also says that my statement 
about the McClintock table is not 
correct. Life insurance premiums 
and annuities are calculated upon 
the basis of the American Experi- 
ence table and McClintock’s table. 
It is evident, of course, that many 
improvements have been introduced 
but these two elements still remain 
the foundation of all our calcula- 
tions. Many years ago Lord Lister 
introduced his method of disinfec- 
ton for surgical operations. Our 
surgeons today have improved the 
method, but one is perfectly justified 
Mm mentioning the name of Lister. 
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On page seven I make the following 
statement. “. . . As the business 
grew and their knowledge increased 
they perfected the basic statistics 
from which their calculations were 
drawn. Eventually, they were able 
to obtain from their own records the 
data for the mortality tables now 
in use.” I must, therefore, reach the 
conclusion that Mr. X has distorted 
my argument. 

The writer is very much grieved 
because I mentioned Charles Gill. 
One should consider it a privilege to 
mention the names of great mathe- 
maticians and_ scientists. Three 
great mathematicians: Fermat, 
deMoivre and Bernoulli laid the 
foundation of the theory of prob- 
ability and numbers. Had I men- 
tioned their names in the article, 
Mr. X might have called the police 
and ordered the arrest of The Spec- 
tator’s editor! 

He is also panic-stricken about 
my statement in regards to British 
consols. Only an ignoramus could 
start a fight on that subject. Of 
course, the British government is 
not in the annuity business but the 
consoles are, as perpetual issues, 
considered as annuities—namely a 
source of perpetual income. His 
statement is not only distorted but 
malicious, for on page 14 I make the 
following statement: “. . .This con- 
dition prevails despite the fact that 
the government is selling so-called 
consols which, for all practical pur- 
poses, are perpetual annuities. These 
consols command great popularity 
and naturally show a small yield.” 
I never mentioned annuity rates in 
regard to consols. If Mr. X will take 
the trouble, he will find in the library 
of the Mutual Life Insurance Com- 
pany a pamphlet on annuities writ- 
ten many years ago by one of the 
company’s actuaries. The consols 
are deliberately referred to as an- 
nuities. 





In studying the subject of annui- 
ties I have consulted over two hun- 
dred sources and books in English, 
French, Italian and German. I do 
not expect to retreat from my opin- 
ion because some critic finds it nec- 
essary to attack me from a dingy 
hiding place. A gentleman is never 
afraid of daylight. For your in- 
formation I am submitting the fol- 
lowing statement on the subject of 
British consols. “It is not generally 
known that the greatest part of the 
Funded Debt of the British Empire, 
known as ‘Consol’—and this name 
became famous the world over as 
a symbol of security—rests on the 
basis of annuities. The name Con- 
sol means, ‘three per cent Consoli- 
dated Annuities.’ On each £100 Con- 
sols the government guarantees an 
annuity of three per cent forever. 

(Concluded on page 33) 


AS | LIVE 


By Frank ELLINGTON 


INCLAIR LEWIS has an engaging 

hero named, for short, Cordwood, 
something in a current serial being 
published by the syndicated magazine 
supplement to Sunday newspapers titled 
This Week. His problem is the in- 
triguing one of getting rid of seven 
million dollars, and so far he is mak- 
ing a noble attempt. The last I read 
of Cordwood he was looking over the 
Old Masters in Paris, together with 
practically the entire population of 
Jackrabbit, at his expense, and he was 
beginning to wonder if, now, he might 
not be naturally cultured. He actually 
liked those pictures, even if they were 
Art. At the same time I am reading 
a Western serial written by Alan 
LeMay, in Collier’s, which causes me to 
wonder if Cordwood and myself aren’t 
first cousins. I’m practically convinced 
that this story, called “Smoky Years,” 
also is a work of art. 

ACH installment of this novel 

makes it seem impossible that my 
birth antedated the original Chicago 
World’s Fair and snaps me right back 
into the breathless suspense engendered 
by G. A. Henty’s “Redskin and Cow- 
boy,” wherein that young English fel- 
low earned the name of Lightnin’ and 
made that monicker respected from the 
Rockies to the Mississippi. It is just 
possible, of course, that this may be an 
out-and-out indication of the imminence 
of second childhood, but I prefer the 
theory that premature senility might 
have been creeping up on me and that 
it behooves me to devote more time to 
the pursuit of popular magazines and 
less to the professional cynicism af- 
fected by our more advanced thinkers, 
a group comprising very close to 89 
per cent of the total population, I am 
informed by sources deemed reliable. 


* * * 


HIS is not the first time I have en- 

countered a magazine serial and 
found myself hanging onto the ropes 
until next week’s issue comes out, and 
wondering at the same time “Is this 
Literature? Have I any possible ex- 
cuse for liking this story? Perhaps it’s 
not literature!” As of Feb. 28, 1935, I 
haven’t been able to ascertain defi- 
nitely about the status of any of the 
questionable novels, but I did enjoy 
several of them and I recommend 
“Smoky Years” to any one who has 
time to read gripping fiction 
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THE EQUITABLE LIFE ASSURANCE SOCIETY 


OF THE UNITED STATES 
THOMAS I. PARKINSON, President 


393 SEVENTH AVE., NEW YORK, N. Y. 


Mutual Company Founded in 1859. Incorporated under the Laws of the State of New York 





75TH ANNUAL STATEMENT 
Balance Sheet, December 31, 1934 




















ASSETS LIABILITIES AND RESERVES 
Cash (including time and fixed deposits of General Insurance Reserves.................... senseneeneenees 15453 ,998, 102.00 
$2,913,395.97) $ 93,753,089.87 Reserve for Future Payments under Supplementary 
United States Government Obligations (including Contracts REL See ae 55,629,855.00 
$234,861.00 on deposit with public authorities)... 230,869,451.01 Reserve for Death and Disability Losses Incurred 
*Other Bonds (including $9,260,983.22 on deposit but Unreported ashe ; 9,296,500.00 
with public authorities) .. 412,587,292.24 Other Liabilities: 
*Stocks: Policy claims in process of payment 17,030,391.09 
Preferred and guaranteed stocks... $64,212,445.00 Dividends (with Interest thereon) Left on De- 
Other stocks ‘ 946,043.38  65,158,488.38 posit with the Society................... 18,917,515.58 
—— Federal. State, and Other Taxes, Accrued not 
First Mortgage Loans on Real Estate 375,43 1,094.78 Due . aigkichichiad i 3,885,450.95 
Foreclosed Real Estate Subject to Redemption 25,882,879.52 Miscellaneous. ptiatanaaies 4,076,270.88 
Real Estate 110,429,827.84 Suspense Credits (Including Premiums, Interest, 
Loans on Society’s Policies 292,250,069.72 and Rentals Received in Advance and Unearned, 
Premiums Receivable 29,871,145.12 Unapplied Receipts and Other Suspense Items)... 18,288,863.00 
Interest and Rentals Due and Accrued and Other Dividends Apportioned for Distribution during 1935: 
WI: wssuhiihtnincttecditeistaeineesieeaitiied ae . 21,067,808.14 On Annual Dividend Policies.......... in 32,975,000.00 
On Deferred Dividend Policies a 18,797.00 
Amount Awaiting Apportionment to Deferred 
Dividerrd Policies ......c.:ccocrecsnmeneneee 35,344.00 
Unassigned Surplus.................... oa 43,149,057.12 
Total Adimitted Assets cccccccocesccoccconn 1,657,301,146.62 Total oe $1,657,301, 146.62 
*In ordance with the insurance law of the State of New York, bonds not subject to amortization and all stocks are stated at market quotations of December 31, 1934, 
other bonds being stated at their amortized values. 





SUMMARY OF OPERATIONS FOR THE YEAR ENDED DECEMBER 31, 1934 
Receipts during the year from insurance premiums and consideration for annuities amounted to $310,033,751.28 and total receipts including 
mecome from investments, consideration for supplementary contracts and dividends left with the Society at interest amounted to $414,861,901.37. 
Claims and dividends paid to policyholders and beneficiaries during the year amounted to $198,972,446.56. These disbursements included 
$66,105,846.54 for death claims and accidental death benefits and $132,866,600.02 to living policyholders as dividends, annuities, matured 
endowments, etc. 
After paying expenses, taxes, and other charges, and after allowing credits on account of premiums and interest receivable and making 
sundry asset adjustments, the total admitted assets amounted to $1,657,301,146.62, or an increase of $136,593,768.07 
After adding $134,903,942.00 to the contractual reserves, and adjusting other liabilities, the unassigned surplus amounted to $43,149,057.12 


at December 31, 1934. 





ACCOUNTANTS’ CERTIFICATE 


THe Equrraste Lire Assurance Society of THE Unitep Srates: 


We have made an examination of the balance sheet of The Equitable Life 


Assurance Society of the United States as of December 31, 1934, and of the 
In connection therewith, we examined or tested Home Office accounting records of the Society and other supporting 


ummary of operations for the year 1934 
evidence Our examination was continuous throughout the year 1934 ‘ ; of 
We verified the cash balances of the Home Office by count of cash on hand and by confirmations obtained from depositaries, and verified the possession 


We examined the mortgage loans, which are stated at cost, by inspection of the notes and mortgages; the policy loans by inspection 


the bonds and stocks owned er 
of the contracts and the collateral or assignments thereof; the real estate account, which is stated at cost less depreciation (real estate subject to redemption stat 
at cost), by inspection of deeds, vouchers, and other documents. The general insurance reserves, and other reserves requiring actuarial computations, and ¢t 


dividend apportionments were determined by the Actuary of the Society. The general insurance reserves were confirmed by certificates of the Department of Insur- 


ance of the State of New York P : 
In our opinion, subject to the foregoing, the accompanying balance sheet (with the notation thereon) fairly presents the financial condition of the Society 


1934 and the figures appearing in the summary of operations for the year ended that date are correct extracts from the records. 
HASKINS & SELLS, 
Certified Public Accountants. 


at December 31 


New York, February 15, 1935 
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President Riehle's 
Speaking Itinerary 

On Sunday evening, March 10, Presi- 
dent Theodore M. Riehle, of the Na- 
tional Association of Life Underwrit- 
ers, left New York on a three weeks’ 
speaking trip, which will take him to 
the Pacific Coast. His schedule was 
given as follows: 

Monday, March 11, sales congress, 
Detroit; Tuesday, March 12, sales con- 
gress, Cincinnati; Wednesday, 13th, St. 
Louis association noon meeting, man- 
agers’ association evening meeting; 
Thursday, 14th, Kansas City associ- 
ation noon meeting; Friday, 15th, Den- 
ver sales congress; Saturday, 16th, 
Salt Lake City sales congress; Monday, 
18th, Los Angeles sales congress; Tues- 
day, 19th, San Francisco sales con- 
gress; same day, 4 p. m., meeting of 
Oakland association; Wednesday, 20th, 
evening meeting of Portland, Ore., as- 
sociation; Thursday, 21st, breakfast 
meeting, Tacoma association; noon 
meeting Junion Chamber of Commerce, 
Seattle; afternoon, Seattle sales con- 
gress; evening, Seattle managers’ din- 
ner to leading producers; Friday, 22nd, 
Spokane association luncheon; Satur- 
day, 23rd, Helena, Mont., state rules 
congress; Monday, 25th, St. Paul, 
Minn., joint meeting of St. Paul and 
Minneapolis associations; Tuesday, 
26th, Indianapolis association, noon 
meeting; Wednesday, 27th, Chicago as- 
sociation, as guest of C. L. U. chapter. 





Progressive Mutual Life 


Organized at Indianapolis 

The Progressive Mutual Life Insur- 
ance Company has been organized at 
Indianapolis on the legal reserve basis. 
The officers are as follows: President, 
J. Harvey Pierson; vice-presidents, Al- 
bert O. Evans and H. H. Fulmer; sec- 
retary, John I. Garrett; treasurer, Dr. 
Glenn Bookwalter; auditor, Russell 
Evans; medical director, Dr. George E. 
Lowe, and general counsel, William 
Fitzpatrick. The company expects to 
begin operations June 1. 
Aetna Increases Dividends 

An increase from 10 to 15 cents a 
share in the quarterly dividend of the 
Aetna Life Insurance Company, Hart- 
ford, was authorized at a meeting on 
March 8. The regular quarterly divi- 
dends of 50 cents a share by Aetna 
Casualty & Surety Co. and 25 cents by 
the Automobile Insurance Co. were 
voted, all payable April 1 to stockhold- 





ers of record March 9. 
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Life Insurance Production 
in Canada During 1934 


During the year 1934 the net amount 
of life insurance written and paid for 
Canada was $596,062,050, 


this being an increase of 3 per cent 


in cash in 


over the corresponding amount written 
in 1933. 

Of the total amount written in 1934, 
ordinary insurance amounted to $432,- 
098,908, industrial insurance to $144,- 
031,679, and group 
$19,931,463. 


insurance to 


The total net business in force in 
Canada on Dec. 31, 1934, was $6,220,- 
208,626, this being a decrease of 0.4 per 
cent under the corresponding amount 
at the end of 1933. 

Of the total amount in force, $4,139,- 
410,549 was carried by Canadian com- 
panies and $2,080,798,077 by British 
and United States companies. 

The total net business in force in 
Canada of Canadian fraternal societies 
was $116,738,500, and of foreign fra- 
ternal societies $50,820,890, or a total 


for fraternal societies of $167,559,390. 





solution. 








2+2=4 


It’s as simple as that, this problem of 
family protection and the part the Life 


Insurance salesman may take in its 


Men with dependents should 
provide protection for 
them. That is elementary. 


They look to the salesman for 
sound advice and he 
should be prepared to give 
itto them. That is common 
sense. 


Che Prudential | 


Insurance’ Company of America 





Epwarp D. DUFFIELD, President 


Home Office: Newark, N. J. 
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Underwriters Association 


Beats All-Time Record 
The Life Underwriters Associatio 
of New York City has announced 


through President John M. Fraser, of 


the Connecticut Mutual Life, that the 
paid membership as of Feb. 28 was 
1011. This is the first time in the 49 


year history of the group that so many 

have been paid as of Feb- 
Joseph D. Bookstaver, of the 
is chairman of the member- 


members 
ruary. 
Travelers, 
ship committee. 

The record, which is 211 in excess of 


1934 figures, included the following 
agencies with 100 per cent member- 
ship: Austin Agency of the Aetna 


Life, Fraser Agency of the Connecti- 
cut Mutual Life, Riehle Agency of th« 
Equitable Life, and the Hyde Agency 
of the Penn Mutual Life. 


Social Insurance Program 


(Concluded from page 13) 


actment of sound economic security 
legislation will add another cog to our 
thrift machinery.” 

The objectives sought by this legis- 
lation, Mr. Olzendam believes, seem to 
have a definite bearing upon ihe thrift 
habits of the American people. These ob- 
jectives are: decent homes located near 
productive work, and a reasonable safe- 
guard against the major risks of life. 
The realization in practice of such ob- 
jectives would thow a protecting arm 
about the affairs of the individual citi- 
resources are not sufficient 
him alone and unaided in 
all crises. Consequently, liquidation of 
savings and insurance would proceed 
less rapidly and in many cases would 


zen whose 


to sustain 


be unnecessary. 

“It is of transcendent 
Mr. Olzendam continued, “that the ad- 
ministrative procedure of such a plan 
be devised with the most meticulous 
care and that eternal vigilance be ex- 
ercised in its application. With these 
fundamentals kept constantly before 
the eyes of those in responsible posi- 
tions, we are rather inclined to the 
belief that economic security legislation 
will bring home to a number of people 
the value of planned security, not only 
on a national basis, but on an individual 
basis as well.” 


importance,” 


A. B. Shepard Dies 

A. B. Shepard, agency supervisor 
National Life of Vermont, died of pneu- 
monia at his home in Montpelier, Vt. 
He was in his 53d year and had been 
connected with the National since 1899. 


Oklahoma Premium Tax 


A rough and rocky road faces the 


insurance tax measure now before the 
Michigan Legislature, under the spon- 
sorship of Governor Marland. It would 
premium tax of 3 per cent 
against all stock and legal reserve 
companies, including domestic carriers, 
and 2 per cent collected by fraternals 
and assessments. Extensive hearings 
have been held, with Insurance Com- 
missioner Jess G. Read filing a vigorous 
protest. The proposed bill would just 
about double the tax payments. 


levy a 





FINANCIAL STATEMENT 


December 31, 1934 
RESOURCES 


ere sk a ava.io ec Wht eh cea ee ns ee le ea dhe (3.10%) $1,552,185 
U. S. Gov’t Securities and Bonds Fully Guaranteed by 

POMS ike baker radaeharek raya remeneoreNeie ce (25.05%) 12,538,198 
Canadian Government Securities ...................-.. ( 74%) 371,715 
Other Bonds: 

State, County, and Municipal ...................... (7.0990) 3,549,514 

ee Be rere (8.97%) 4,489,055 

i i, give ckcccesccnewabuseenenne sad’ (5.32%) 2,661,749 

CE en nde cl adus vcaniden aah ywiksnb un ess (4.64%) 2,324,138 

I eet he LN, ee Obs ae bkinn ( 69%) 347,129 

Miscellaneous SaGhh wkehksaaees a oec teas eaaa ce (1.33%) 666,931 
First Mortgage Loans: 

ae RET ap SR a or aa seer ee ye (4.38%) 2,191,693 

aR RS RNR ARERR aaran RT i (8.94%) 4,472,986 
NR eiiien cate.iaa8 Skee Rea Me eS webs Ks. cdeee we (18.86%) 9,437,008 
Real Estate (Including Home Office Bldg.)............ 5.25%) 2,626,532 
Real Estate Sold Under Contract .................... ( 25%) 122,627 
Premiums, Due and Deferred ...................c000- (4.19%) 2,098,010 
Interest Due and Accrued and Other Assets............ (1.20%) 599,850 


Reserve on Policies 
Death Claims Due and Unpaid 


Claims Reported but Proofs not Received 


Reserve for Claims Unreported 


Present Value of Death, Disability, and other Claims Payable 


in Instalments 


Reserve for Taxes Payable in 1935 
Other Reserves 


Profits for Distribution to Policyholders 
nassigned Funds, Contingency Reserves, and Capital: 
Miscellaneous Contingency Reserves 


General Contingency Reserve 
Surplus to_ Policyholders 
Paid-in Capital) 


TOTAL 


Insurance in Force $360,268,895 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD. pacswext 


STRONG~ Minneapolis Minn. ~ LIBERAL 











Premiums and Interest Paid in Advance 


— 


New Company Organized 
The Franklin National Life 
surance Company has been organized 
and licensed in South with 
headquarters in Greenville, S. C. ¢. 
O. Milford is president and W. Caswell 
Ellis is vice-president and secretary of 
the company. 
The board of 
of 39 leading business and professional 


Insur- 


Carolina 


directors is composed 


men representing all sections of the 
state. 
The company starts business with 


authorized capital of $250,000. 





(100% )$50,049,320 


$38,732,722 
None 

77,167 

75,000 


2,482,715 
315,633 
296,809 

1,081,717 

1,721,158 


$1,286,722 
1,000,000 


2,979,677 


5,266,399 





$50,049,320 








The Spectator, March 14, 1935 


} 
| 








eee eee 








Ho 





Th 
prom 
folloy 
week 
firme 
anno 
Wilf: 

Th 
Beye! 
dent 
Leon: 
timer 
Willi 
secre 

Mr 
Home 
with 
surar 
sista! 
and t 
in ck 
ment. 

Mr 
1913 
in 1 
inspe 
tor. 
ager 
that 
broke 
tion 
to ar 


had | 
divisi 
ously 
depar 
which 
the § 
of Ne 
Home 
secret 
write; 
He h 
of the 
Of 

taries 
assist 
partm 
super 
ment. 
ager 


The 





NT 


sur- 
ized 
vith 

C, 
well 
> of 
sed 
nal 


the 


‘ith 














ee 














EVENTS * 


FIRE 


* COMMENT 








———— 


—_—_—_ 


Home Group Promotes 


Seven Officials 


W. F. Beyer and Ivan Escott Are 
New Vice-Presidents: Also Join 
Secretarial Ranks 


has 


The Home Insurance Company 
promoted seven of its leading officials, 
following recommendations made last 


week by the executive committee, con- 
firmed by the of directors and 
announced on President 
Wilfred Kurth. 

The new officers are: Walter F. 
Beyer and Ivan Escott, each vice-presi- 
dent and secretary; Ashby E. Hill and 


board 
Monday by 


Leonard Peterson, secretaries; Mor- 
timer E. Sprague, Arnold Grasse and 
Williard R. Van Nostrand, assistant 
secretaries. 


Mr. Beyer, who has been with the 
Home since 1919, had previously been 
with the St. Paul Fire & Marine In- 
surance Company. He was made as- 
sistant secretary of the Home in 1928 
and three years later became secretary 
in charge of the automobile depart- 
ment. 

Mr. Escott joined the Home staff in 
1913 as a special agent in Indiana, 
in 1920 he became assistant general 
inspector and in 1924 general inspec- 
Later he was made general man- 
ager of the service department when 
that was created by combining the 
brokerage, improved risks and inspec- 
tion departments. He was promoted 
to an assistant secretaryship just a 
year ago. 

Until his latest promotion, Mr. Hill 
had been in charge of the Southern 
division of the Home. He had previ- 
ously been manager of the Southern 
department of the Travelers Fire, 
which he left to become secretary of 
the Southern Fire Insurance Company 
of New York, which in 1930 joined the 
Home fleet. Mr. Peterson, an assistant 
secretary, was formerly division under- 
Writer for the Home’s Western division. 
He had also been assistant manager 
of the improved risks department. 

Of the three new assistant secre- 
taries, Mr. Sprague was in 1932 made 
assistant manager of the service de- 
partment and last year, in addition, 
supervisor in the metropolitan depart- 
ment. Mr. Grasse in 1930 became man- 
ager of the service department after 


tor. 
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Assets of North America 
Are $85,000,000 


Total 
shown by the Insurance Company of 
North America in its annual statement 
as of Dec. 31, 1934. The bulk of these 
assets is invested in bonds and stocks, 
the total value of such holdings amount- 
ing to $70,546,367. Other items of im 
portance among the North America’s 
assets are the $5,461,471 which the 
company holds in cash in banks and 
office, $5,513,770 representing the value 
of the company’s real assets in New 
York City and Philadelphia, and $5,- 
166,626 in premiums in course of col- 
lection. 

The company also shows an accrued 
interest item amounting to $326,097, 
real estate mortgages valued at $24,- 
425, reinsurance claims on losses paid 
of $77,142, and accounts receivable 
amounting to $11,235. 

Among the company’s liabilities, the 
unearned premium reserve of $19,815,- 
715 is the principal item. The com- 
pany has a reserve for unpaid losses 
of $5,720,483, and it has set aside $2,- 
028,114 as a reserve for taxes and other 
expenses. A dividend of $1,200,000, 
payable Jan. 15, 1935, is accounted for 
among the reserves. 

After setting aside the above re- 
serves, the North America shows a net 
surplus of $43,484,211. Thus this com- 
pany, the oldest fire and marine insur- 
ance company in America, with its cash 
capital of $12,000,000, has a policyhold- 
ers’ surplus of $55,484,211. 


assets of $85,127,139 are 


Cincinnati Fire Record 


Fire damage to buildings and con- 
tents in Cincinnati during 1934 
amounted to $510,700, a decrease of 
$47,677 from the total for 1933, ac- 
cording to the annual report of Ed- 
ward J. Ader, superintendent of the 
Underwriters’ Salvage Corps of Cin- 
cinnati. He stated also that the Corps, 
besides its work at fires, had done 
considerable educational work for fire 
prevention. During 1934 the corps 
answered 1875 alarms. 








having been supervisor of the improved 
risks department. Mr. Van Nostrand, 
who had been assistant secretary and 
assistant treasurer of the New Bruns- 
wick Fire Insurance Company, came to 
the Home when his company joined the 
Home fleet in 1927. 


Royal-Liverpool Group 
Has New Department 


Special Facultative Reinsurance 
Division Enlarges Facilities for 
Business Service 


One of the most interesting moves in 
the fire insurance field came last week 
when Harold Warner, United States 
manager of the Royal-Liverpool Group, 
announced the establishment of a facul- 
tative reinsurance department which 
becomes immediately operative. The 
division will take care of all matters 
pertaining to facultative reinsurance 
assumed or ceded by fire companies 
of the Royal Group. 

G. Fred Jones will supervise the new 
department, which will be located on 
the ground floor of 150 William Street, 
New York City, and will coordinate all 
activities of the Royal companies along 
facultative lines. The capacity of the 
Royal Group is so large that, with the 
establishment of the new department, 
there will be ample facilities available 
for such carriers as desire to cede re- 
insurance of the facultative type to it. 

The announcement by United States 
Manager Warner indicates that the 
Royal-Liverpool companies have found 
their facultative business increasing to 
such an extent that special treatment 
should be accorded and also indicates 
that the facultative reinsurance market 
is broadening. 


New Coast Department 

Inland marine casualty and similar 
losses will be handled by a separate 
department for the Coast department 
of the Fire Companies Adjustment 
Bureau, it has been announced by H. 
J. Boyle, the Coast department’s gen- 
eral manager, at San Francisco. W. 
J. Jacks, long with the bureau, will be 
in charge of the new department, in 
which experienced specialty adjusters 
have been appointed. 


Made Secretary 


Karl E. Greene has been elected sec- 
retary of the Federal Mutual Fire of 
Boston succeeding John A. Arnold. Mr. 
Greene has for many years been secre- 
tary of the Glen Cove Mutual and will 
continue in that post as well. 














FIRE REINSURANCE 


INTERNATIONAL 


INSURANCE COMPANY 
OF NEW YORK 


STATEMENT DECEMBER 31, 1934 


ASSETS LIABILITY 
Cash in Banks & Trust Compani S 306,404.59 Reserve tor Unearned Premium. . .$1,429,975.49 
, er DON BON 5 ie cawnadwadsie een 326,779.11 
0 " - rf BS sec ° 4917.0 - . *q*,° , rs 
UL. S. Government Bond 1,157,317.00 Reserve for all other Liabilities........ 100,000.00 
*All other Bonds and Stocks . 3,304,404.57 $1.856.754.60 
First Mortgage Loans ...... 278,000.00 CAPITAL .............$1,000,000.00 
‘I "pp ’ >2 > > 
Net due from Insurance Companies . 101,525.96 SURPLUS ...... seeeee 2516,488.62 
\ccrued Interest ; 25,591.10 SURPLUS. TO r 
gi Bi me. f 8: os er 3,316,488.62 
$5,173,243.22 $5,173,243.22 


Valuatic 


n or asi rescribed by National Convention of Insurance Commissioners. On basis of December 
4. market ll 
; 7] 7 G1 


quotations for all Bonds and Stocks owned, the Total Admitted Assets would be increased 
and the P holders Surplus to $3,380,203.31. 


SUMNER BALLARD, President 
80 JOHN STREET, NEW YORK 














FIRE REINSURANCE 


SKANDINAVIA 


INSURANCE COMPANY, LTD. 


UNITED STATES BRANCH 


STATEMENT DECEMBER 31, 1934 
ASSETS LIABILITY 





Cash in Banks and Trust Companies....$ 222,033.01 Reserve for Unearned Premium....... $1,116,633.30 
. =o cf Reserve for Losses 209 938.35 
*L. S. Government bonds ... a 978,554.92 ; . . Tito. a gn gene 
“exit , F Reserve for all other Liabilities.......... 55,000.00 
*All other Bonds and Stocks... .... 394,097.23 maliceteaintbe 
$1,381,571.65 
irst Mortgage Loans tees 446,100.00 sia an della iticiatasiat : ——a ee ae 
First Mortgage Loa rt STATUTORY DEPOSIT. $200,000.00 
Real Estate ...... eos : 60,000.00 1) iy * 1. ..-- 676,299.54 
Net due from Insurance Companies..... 141,724.54 a an ee ocemaeaiee 
ones Daten 15.361.49 SURPLUS TO 
ccruec nterest cone we 9,001. POLICYHOLDERS ........ 876,299.54 
$2,257,871.19 $2,257,871.1' 
* Valuation on basis prescribed by National Convention of Insurance Commissioners On basis of December 
l irket quotations for all Bonds and Stocks owned, the Total Admitted Assets would be increased 
$2,273,165.88 and the Policyholders Surplus to $891,594.23 Securities carried at $311,278.92 in th 
I tatement are deposited as required by law 


SUMNER BALLARD, United States Manager 
80 JOHN STREET, NEW YORK 
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EVENTS * FIRE * COMMENT 
| — 
Death of J. A. Campbell the service of the _Home Insurance Fire Exchange 
Company as a clerk in the mailing de- ° 
Home Vice-President partment. Much of his business life Annual Meeting 
Jo Campbell, vice-president and Was spent in the Western department, At the annual meeting of the New 
secretary of the Home companies, with 45 examiner and then agency super- York Fire Insurance Exchange held 
which he had been connected for 40 Y!S°- Recognition of his ability and yesterday the following officers were 
sien died ab be Mow Yesk Cite mal industry brought him an appointment’ elected: President, Joseph W. Russell, 
gree ' . hofaneg #8 assistant secretary in 1917, as secre- Aetna Insurance Co.; vice-president, 
dence or Sunday three days before tary in 1921, and as vice-president in Wilbur R. Crane, Crum & Forster; 
his 57th birthday. He had been ill for 1927. secretary-treasurer, Harold M. Hess. 
several months. Mr. Campbell was a former vice- Members were elected also for the 
Born at Hackensack, N. J., in 1878, president of the Western Underwriters executive committee, the arbitration 
Mr. Campbell traced his ancestry to Association, on several of whose com- committee and the rates, rules and 
the Chiltons who came over on the mittees he served. He was also vice- forms committee. 
Mayflower and to some of the oldest president of the Western Hail & Ad- New members for the executive com- 
New York families. In 1895 he entered justment Association. mittee were: Class 1, Wilfred Kurth, 
i ious ; es Home and Insurance Company of New 
York, and Class 3, S. T. Perrin, W. L. 
URBAINE ~~ "' — — to — ae 
9, 1938; Class 3, George F. Kern, Ful- 
com PAGNIE ANON ler & Kern, to complete the term, ex- 
0A Es piring March 10, 1937, of Clarence Mc- 
Daniel, resigned; and member at large, 
N. S. Schroeder, Pacific Fire Insurance 
— ==: Company, term to expire March 9, 
' iB 1938. 
CONTRE KiNCEND'E 
FOUNDED 1636 Se 
} 
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“WELL SEASONED” 


So easily expressed, but there are 

many business cycles through which 
| a company must pass to earn the 
title. 


This Company is almost a century 
old—well seasoned. 


Fire Reinsurance Only 


FESTER, FOTHERGILL « HARTUNG 


United States Manag 
110 William St. New ‘New York City 


=—— SS a 











N.F.P.A. Nominations 

Nominations of officers, directors and 
nominating committee members of the 
National Fire Protection Association 
have been made by the nominating 
committee and will be voted upon at 
the annual meeting, which is to be held 
at Atlanta on May 13-16. 

The slate of officers is as follows: 
President, Harold L. Miner, Wilming- 
ton, Del.; first vice-president, George 
W. Elliott, Philadelphia; second vice- 
president, C. H. Haupt, Elizabeth, N. 
J.; secretary-treasurer and managing 
director, Franklin H. Wentworth, Bos- 
ton; chairman of the board of direc- 
tors, Albert T. Bell, Atlantic City. 

Those chosen for the board of direc- 
tors for three years are: Russell Grin- 
nell, Providence, R. I.; Arthur H. Ke- 
hoe, New York; C. W. Pierce, New 
York, A. R. Small, Chicago, and John 
L. Wilds, Chicago. 

Selections for the 1936 nominating 
committee are: Rudolph P. Miller, 
chairman; A. L. Brown and Gorham 
Dana. 


Joins Hall & Henshaw 

B. O. Little, for 22 years with the 
Insurance Company of North America 
and a pioneer in inland marine lines, 
has resigned to assume management of 
the inland marine and automobile de- 
partments of Hall & Henshaw at New 
York. 















The Home Life Insurance Company 
of America 
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LIFE AND 
TE > > > 4 y-Veletie] 2 ag 
PROTECTS THE ENTIRE FAMILY ORDINARY LIFE INSURANCE INSURANCE j 
Hiome Life agents are equipped to serve every need for life oon 
insurance. Modern policies are issued, on both Industrial INDUSTRIAL LIFE INSURANCE SHIELDS Pro 
and Ordinary plans, from birth to 65 next birthday. HEALTH & ACCIDENT INSURANCE by Wi 
A Policy E - Pur dP 
olicy for Every se an ur pose Total Claims Paid 35 Years Ending December 31, 1934 
Basil S. Walsh Joseph L. Durkin John J. Gallagher $101,423,196.10 Loca 
a . acetal ——— Total Life Insurance in Force December 31, 1934 lo’ 
Independence Square Philadelphia, Penna. $397,162,475.00 ' 
——O Increase in Life Insurance in Force During 1934 n 
$56,771,166.00 Pri 
f ——— n st 
C. A. CRAIG, Chairman of the Board W. R. WILLS, President autho 


| Equitable Life Insurance Company 


Home Office: Washington, D. C. 


THE NATIONALTF wy 









































Henry P. Blair, President Allen C. Clark, S t — 
poet A Sonduee. Vice-President Gilbert A. Gish, Actuary Life & Accident Insurance Co., Inc. perm! 
oper —_ . —_ Te IRIITIECC 7 aii terms 
A I rRACT IN E OPPORTUNITIES Home Office, National Building tion « 
For men with clean past records, in | NASHVILLE TENNESSEE Middl 
DELAWARE, MARYLAND, OHIO, W. VIRGINIA and Tune in on WSM sniac 

DISTRICT OF COLUMBIA | a eamnienieaal ment 
Up-to-Date ORDINARY and INDUSTRIAL Policies sociat 
For further information, writs | timore 
L. H. Hannah, Manager of Agencies | NS N § The 
: _ FIRE REINSURANCE TREATIES | 
policy 
4 eee | Eagle Fire Insurance Company | "rtd 
. 7 a New Jersey | whole 
| THE LIFE INSURANCE YEAR BOOK B ine t 
| THE SPECTATOR | Baltica Insurance Co., Ltd. | offers. 
. 7 ni ics . Denmark Step 
56th and Chestnut Sts. Philadelphia Franklin W. Fort Thomas B. Donaldson instan 

| 18 Washington Place, Newark, N. J. 

| 


























FOURTH EDITION 


THE AGENTS KEY An Exceptional Opportunity | 


For Texas Agents 


TO Direct Agency Contracts Low Cost 
High Commissions Non-Medical 


FIRE INSURANCE Siadid Tecrhory = Medeen'Pelicies | | 


Pioneer Legal Reserve Company of the Southwest 
by ROBERT P. BARBOUR ° 
Texas Life Insurance Company | | 
For the past seventeen years this has been the Write Today. Wm. D. Mayfield. V.-Pres. Waco, Texas 
standard text and reference book of fire insur- es 
ance for the use of agents and brokers in the | 
solicitation and writing of business. 


























} 
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It has been thoroughly revised, brought up to e P| 
date, and republished, with the inclusion of Nerd CCl ent 
much added new material, in a larger size, and 
containing more than 570 pages. 


—— 










FIRE AND LIFE 


Za ASSURANCE CORPORATION, Lid. 


FREDERICK RICHARDSON, United States Manager 
GENERAL, BUILDING - 47 2 WALNUT STS. 
PHILADELPHIA 


Price, per copy, $3.50 | | 
| | 


“One of the two most valuable books in 
the library of the Insurance Society of 
New York.”—Eastern Underwriter. 

















Liberal discount on quantity orders. 


| THE SPECTATOR OPPORTUNITY! 1 | 


Desirable Territory Open for General Agencies 






































N.W. Cor. 56th & Chestnut Sts., Liberal Contracts 
| Philadelphia, Pa. THE CAPITOL LIFE INSURANCE COMPANY | | 
Denver, Colorado — 
we O—_________—________i_______ — 
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Pro Rata Adjustments 
Win General Endorsement 


Local Exchanges Adopt Rule Fol- 
lowing Its Approval by Con- 
trolling Associations 


Pro rata adjustment of insurance 
n stocks of fluctuating values has been 
authorized by at least three organiza- 
tions, following its general approval by 
the controlling associations. It 
permitted, in practically identical 
terms, the Underwriters Associa- 
tion of the District of Columbia, the 
Middle Division of the Middle Depart- 
ment Rating Association, and the As- 
of Fire Underwriters of Bal- 


is now 


sociatior 
timore City. 

The adjustment is limited to 50 per 
cent of the maximum 
policy involved, this being 
intended to prevent cancellation of 
whole lines pro rata by assured seek- 
ing to benefit by 


amount of each 


restriction 


more advantageous 
offers. At the same time, this new 
step will effect material savings, for 
nstance, for merchants wishing to re- 
(Concluded on page 33) 


Globe & Rutgers 
Annual Statement 


The annual statement of 
& Rutgers Fire 


the 


Insurance Company 


shows assets as of Dec. 31, 1934, ot 
$23,950,414 and a surplus to policy- 
holders of $5,282,111. Since the date 
of the statement substantially all 
adjusted claims outstanding against 
the company have been paid and the 


company has resumed the writing of 
business in all states where licenses 
have been issued, and licenses are 


rapidly being secured in other states. 
Fred A. Hubbard 
menting on the statement quotes 
perintendent George S. Van Schaick 
of New York, who, writing in the New 
York Journal of Commerce 
21, 

“This proceeding was the first of its 
kind ever to terminate with a 
fire insurance company 
doors for the resumption of business. 

“If liquidation had ensued the third 
largest fire insurance company in the 
United States operating 1899 
with a nation-wide 


President in com- 


Su- 


in the Jan. 


1935, issue, stated: 


closed 


reopening its 


since 
chain of agencies 
. 
: 


(Concluded on page 33) 


Globe 


American Home Fire's 
Annual Statement 

The American Home Fire Assurance 
New York, of which J. S 
Frelinghuysen is the head, shows total 


Company, 


assets of $2,609,568 in its annual state 
of Dec. 31, 1934. The 
item in the company’s holdings 


ment as prin 
cipal 
consists of bonds and stocks valued at 


7 Other assets 


$1,857,923. include cash 
to $58,632; 


in banks first 
mortgage loans on real estate $484,380; 


amounting 
agents’ balances, not over three months 
due, of $137,809; real estate valued at 
$30,000, and interest accrued and other 
items of $40,823. 
the company lists a reserve of $459,157 


Among its liabilities. 
and a reserve 
losses. It 


$54,192 for 


for unearned premiums, 
of $89,336 for unadjusted 
has set aside a reserve of 


taxes and other items. 
Net Surplus 


Above these 
the company shows a net surplus of 
$1,006,883. Its capital stock is 
000,000, and its surplus to policyhold- 
therefore, $2,006,883. 


and beyond reserves, 
$1,- 


ers, 














ASSETS 
*Bonds and Stocks 
Cash in Banks 
First Mortgage Loans on Real 
Estate 
Real Estate 
Agents Balances (not over 90 
days) 


Total Assets 


surplus to $1,013,593.67. 





Interest Accrued and Other Items 
$2,609,567.87 


are carried at December 31st, 1934, market quotations. 
for bonds and stocks owned, this Company’s total admitted assets would be increased to $2,616,278.11 and the 


ANNUAL STATEMENT 
- American Home Fire Assurance Company 


OF NEW YORK 


J. S. FRELINGHUYSEN, President , 


DECEMBER 31, 1934 


. ¥$1,857,923.41 Reserve for Unadjusted Losses.. $ 89,336.00 
58,632.48 . - . = nae tee 
56,652.98 Reserve for Unearned Premiums $59,156.73 
84,380.00 Reserve for Taxes and Other 
: 30,000.00 NS oo 54,191.71 
‘apital Stock ..... .000.000.00 
137.808.90 Capital Stock 1,000,000 
40,823.08 Net Surplus 1 006,883.45 


Bonds carried on an amortized basis as prescribed by the New York State Insurance Department; Stocks 
On basis of December 31st, 1934, market quotations | 
| 


Securities carried at $249,359.00 in the above Statement are deposited as required by law. 


SURPLUS TO POLICY-HOLDERS — $2,006,883.43 


LIABILITIES 


Total Liabilities 





os Wks $2,609,567.87 
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EVENTS * b | R E * COMMENT 
New Channels able rates is under question not only 5 per cent of the gross premiums it 

wfore the House Interstate and For must pay for policies to protect its 
Must Be Opened eign Commerce Committee but among loans. This really agrees with the 


Underwriting interest in the various 


inland marine lines indicates an ob 
vious fact in the trend of fire insur 
ance business, namely, that new 
ources of premium income must be 
fully explored if annual premium vol 
ime is to maintain the levels necessary 


to company futures. Slowly but surely 


stock fire insurance company premiums 
have been lowered without any com 
parable rise in mutual fire insurance 
premiums In other words, there is 
an evident loss rather than a mere 


The 
is having its life blood sapped 


transference of premium volume. 


business 
which may not be 


by factors may or 


beyond its control. 
At the that 


in this country complain of the fall in 


same time underwriters 
premium income, there are others who 
feel that the 


developed more 


apparently business here 


can be actively and 
more profitably than it has been in the 
The operations of the Pearl be- 
justify the that 


company has used to acquire premium 


past. 
gin to methods which 
volume and reveal a weak point in the 


Now 


comes the Generali of Trieste, as noted 


armor of the domestic carriers. 
in The Spectator last week, and enters 
this country with the announced inten- 
ocean and inland 
Apparently 
the business here feel that 


tion of developing 


marine business. foreign 
students of 
there is an opportunity to secure profit- 
able income despite the al- 


conditions which 


premium 


domestic 
that de- 


leged deter 


companies from increases in 
partment. 

It is hardly likely that the Generali 
newly-created 
The only other 
is that some of the lines now 
will be 


intends to depend on 


business for its share. 
conclusion 
domestic 
coffers. On the 


of the Generali 


going t companies 


diverted to its other 


hand, the action is an 


obvious indication that it believes in 
the future of inland marine as a pre 
mium producer on this continent. This 
makes almost obligatory on domestic 
companies to widen this field as a 


offsetting their falling pre- 


Investment Factors 
Demand Watching 


Continued attention is being shown 
by fire nsurance company portfolio 
managers in the factors which affect 


investments. The wide latitude given 


the Federal 
ff avriving at just and reason- 


Power Commission in the 


matter 


thinking insurance executives who vis 
ualize absence of earning ability on the 
part of The 
latitude proposed for the F.P.C. in the 
provisions of the Rayburn utility hold- 
bill would undoubtedly 


public utility securities. 


ing company 
react to the disadvantage of the pos 


essors of obligations of such units. 
Important investors in utility items are 
the stock 


the country. 


fire insurance companies of 


Hence their investment 


managers watch the outcome of new 


utility legislation with an eagle eye. 
Cheered were these investment 
people—at least such of them as in 


industrial stocks in their hold- 


by the report of the automobile 


cluded 
ings 
industry that the business in cars dur- 
ing February of this year was 48 per 
cent ahead of the same time last year. 
This impetus in the automobile lines is 
certain to bring advances in allied in- 
dustries and will eventually be reflected 
in issues the market. 
Railroads still remain uncertain from 
investment returns 


now on 


the standpoint of 
or even from the angle of maintained 
values. Many companies 
have watched their holdings in railroad 
items drop off from previous market 
highs and at the same time have seen 
the earning of the securities 
drastically reduced by adverse factors 


insurance 


power 


under which the railroads are now 
struggling Chief of these is inter- 
fering legislation—a point that wins 


sympathetic hearing among fire insur- 
ance executives who have seen their 
own business bullied and badgered by 
legal red tape wound chokingly around 
its neck. Thus they see a double dan- 
ger—danger of bad railroad legisla- 
tion and danger to their investments in 
the common carriers. 


Commission Angle 
of H.O.L.C. Pool 


Now that the Home 
Corporation, the stock fire companies 
and the mutual companies have made 
up their minds what shall be done about 
the insurance policies on which the 
H.O.L.C. must pay the premiums to 
protect its interest, the field men of 
the country are discussing the commis- 
sion angle involved. For the most part, 
opinion has it that the plan finally ar- 
series of 


Owners Loan 


rived at after a prolonged 
conferences is fair and equitable to al! 
concerned. 

Under the commission arrangement, 
the H.O.L.C. will get an allowance of 


“office allowance” paid agencies in some 


cases other than H.O.L.C. classifica- 
tions and is regarded generally as a 
just stipulation. It is agreed by the 


corporation that it shall keep accurate 
records of the insurance required and 
that these records shall be open to com- 
pany inspection at any time. The cor- 
poration also agrees to put forth “its 
efforts to keep all 
has an insurable interest covy- 


best property in 
which it 
ered with appropriate insurance.” 

A portion of the plan which has been 
widely indorsed is that all the insur- 
ance written thereunder shall be at full 
tariff rates. This prevents any cry of 
favoritism or any stigma which might 
otherwise be applied. Coverage in ex- 
cess of the interests of the H.O.L.C. is 
to be for the benefit of the property 
owner. 

The fact that the agent’s commission 
is fixed at 50 per cent of the regular 
scale seems fair enough, since the pay- 
ment of the business is guaranteed and 
since, were it not for the H.O.L.C. in- 
terest, the agent might find that the 
business would not be written at all. 
Simplification in handling the policies 
also points to the justice of a reduced 
commission to the field men. 


Vacancy Clauses 
Now Provided For 


The pooling 
handling of H.O.L.C. was discussed and 
recommended in the comments of The 
Spectator months ago, and substan- 
tially the same suggestion which was 
eventually adopted was then advanced. 
Under it, the stock companies will have 
their own pool and the mutual com- 
panies will have theirs. Conflict of the 
possibly divergent interests of the two 
will thus be avoided. Both of the pools 
will have offices in Washington, D. C., 
and losses will be reported direct by 
the H.O.L.C. to those Subse- 
quent adjustment will be handled in the 
usual way with the proviso, so far as 
the assured is concerned, that notifica- 
tion of claim shall be made within one 
year of the date of loss. Losses will 
be paid to the H.O.L.C. and or the 
property owner as their interests may 


arrangement for the 


offices. 


appear. 

The question of vacancy clauses was 
settled in the pooling agreements by 
providing that the coverage should con- 
tinue during vacancy in ali cases, but 
that if the vacancy lasts 10 days and 
that fact comes to the knowledge of 


1025 
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the H.0.L.C., the corporation shall 


notify the pool and pay an additionai 
premium if any be indicated. Failure 
to give such notice will not, however, 
yoid the insurance. Poljcy errors and 
omissio have been provided against, 
and if classification of the particular 


will be auto- 
premium 


coverage 
with 


risk changes, 


matic, together proper 
adjustment. 


A feature of the agreement arrived 


at as result of the conferences—ex- 
tensively discussed in these pages last 
week that the H.O.L.C., the com- 
pany pools and the agents have decided 
to try induce the mortgagors to get 
their insurance through agents of their 
own selection. On the other hand, 
when the corporation requests the in- 
surance, it will furnish the pools of the 


name of the company on the expiring 
policy and the name of the agent who 
Every effort is to 
be made to replace the business through 


originally wrote it. 


the writing agent, and all the parties 


to the pooling arrangement have 


pledged themselves to protect the in- 


terests of the field men in all in- 
stance 
Cancellation 


Can Be Had 

The rights of the insurance compa- 
nies, both stock and mutual, which will 
be parties to the pooling agreement with 
the H.O.L.C., have been guarded by 
means of the cancellation provision. 
As it stands now, either the H.O.L.C. 
or the company pools may terminate 
the entire arrangement by giving six 
months’ written notice. In addition, 
any individual company which elects to 
withdraw from the combine may do so 
by giving seven months’ written notice 
to the H.O.L.C. and to the pool—stock 
or mutual—to which it belongs. 

When changes in the membership of 
the two pools occur, it is provided that 
notice of such changes shall be given 
not only to the particular pool con- 
cerned, but also in writing to the 
H.O.L.C. The corporation reserves the 
right to accept specific policies from 
which are not members of 
either of the pools, but action of this 
kind on its part absolves the pool units 
from all liability on such contracts. 

It is entirely likely that the total 
volume of business which will accrue 
to any one company as a result of the 
pooling arrangement with the H.O.L.C. 
will be very small indeed, since the 
number of stock fire insurance com- 
panies needed to make the stock com- 
pany operative is 100. Add to 


companies 


pool 
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these the mutual companies and it be 
comes that the individual company pre 
mium income from the plan is small. 
The main features which the plan 


presents are the showing of a united 
front to the public; conservation of the 
rights of local agents; removal of the 
company friction caused by the earlie: 


methods of handling H.O.L.C. ac 


counts; and more equitable distribu 
tion of the business. 

Naturally, as the work of the H.O. 
L.C. continues, the amount of insur 


ance emanating therefrom should be 
less and less until the time arrives 
when its functions are no longer re 


quired. 


Legal Aspects 
Not in Doubt 

Legal aspects of the agreement with 
the H.O.L.C. 
been 


and the companies’ pool 
under discussion in 


territorial sections and there has been 


have many 
a suggestion that the portion permit- 
45-day period 
of grace is discriminatory. Under that 
H.O.L.C. would benefit. 
it is alleged, as against policyholders 
not within the of the agree- 
Specifically, this phase of the 
agreement reads: “It is agreed that 
any certificate or policy issued pursu- 
ant to this agreement or any insurance 
effected pursuant to this agreement 
may be canceled by the corporation 
during a period of 45 days from incep- 
tion of such insurance without cost to 
the corporation or the pro 
vided that for loss has 
or will be contract so 
canceled.” 

Against this and other contentions 
that certain portions of the agreement 
are in violation of existing require- 
ments, is that phrasing of the agree- 
ment itself which takes such possible 
violation into consideration. The agree- 
ment particularly states that “it is 
understood and agreed that where the 
conditions of this agreement are in con- 
flict with the conditions of the stand- 
ard policies or statistics of any state 
or territory, the standard policy con- 
ditions of such state or territory or the 
statutes shall control and govern con- 
struction and operation of this agree- 
ment, and in those states or territories 
where no standard policies have been 
adopted the policies customarily used 
by the companies comprising the asso- 
ciation and acceptable to the corpora- 
tion in those states or territories shall 
govern the interpretation of this agree- 
ment.” 


ting what amounts to a 
provision, the 


scope 


ment. 


assured, 
no claim been 


made under 


SMOKE 


By Gene Roescu 


T has become increasingly obvious 
that owners of public utility securi 
both private and corporate, can- 


returns on their in- 


ties, 
not receive fair 
vested capital under present restrictive 
legislation planned for the light and 
power holding units. Once considered 
gilt-edged investments from the 


standpoint of safety and honest return, 


dual 


the public utilities—just now—are 
viewed with a sidelong glance; not 
because people believe them intrinsi- 


cally speculative, but because they are 
waiting to see which way the New Deal 
legislative cat is going to jump and 
what effect that 
utility futures. 


spring will have on 
* * 


HAT public utilities themselves are 

much to blame for the present situa- 
tion cannot be denied. They, in com- 
mon with other corporations, paid out 
salaries and fees beyond any need of 
sane management so long as good times 
Even in bad times, official 
remunerations often such as 
would have caused stockholders to howi 
had they been fully aware of the facts. 
That is, however, a matter for correc- 
tion and should not be made an excuse 
for destructive legislative interference. 
Controi, not repression, should be the 
watchword. 


were here. 
were 


ERTINENT to this whole problem 

was the letter I received from James 
Wolfenden, Congressman from. the 
Eighth District of Pennsylvania, in 
which he commented on my views and 
said: “While I have no sympathy with 
the abuses in which some holding com- 
panies have heretofore engaged, and 
am heartily in favor of legislation de- 
signed to correct such evils and prevent 
their recurrence, I am whole-heartedly 
opposed to government competition and 
government persecution of private in- 
dustry.” 


OUCHING on the investors’ inter- 

ests, Congressman Wolfenden tells 
me: “I sincerely sympathize with the 
hundreds of thousands of innocent in- 
vestors in holding company securities 
and shall do everything within my 
power, as a member of the Interstate 
and Foreign Commerce Committee, to 
favor reasonable regulation to protect 
investors in such classes of securities 
without destroying their honest invest- 
ment.” 
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Approved and Passed 
New York Legislation 
With Adjournment Scheduled for 


March 22, Insurance Bills in Albany 
Are Speeded Up 


March 13—With final ad- 
fixed tentatively for March 


ALBANY, 
journment 
22, the legislative business now is being 
Many insurance bills and 

law amendments await 


the 


of the session. 


speeded up. 

compensation 
both 

weeks 


bills 


action in Houses in remain 
ing few 

These 
Lehman’s approval: 


William J. 


amending subdivision 2, 


have received Governo1 
Sheldrick, 


section 17, ve 


Assemblyman 


hicle and traffic law, by making it a 
for any 
poration placing evidence that a bond 
or policy is on file on any motor vehicle 
the which such 
issued, or operating any 
vehicle displaying evidence that 
a bond or policy is on file but issued 
vehicle. 

William J. Sheldrick, 
amending subdivision 1, section 17, ve- 
hicle and traffic law, by providing that 


misdemeanor person or cor- 


other than one for 


evidence was 


motor 


for another 


Assemblyman 


the bond of the owner of vehicles carry- 
ing passengers for hire, must be ap- 
proved, as to form, by the State Motor 
Vehicle Commissioner, and must be in 
a company approved by the State In- 
surance Superintendent, as to solvency 
and responsibility. 

Among the bills passed by the Senat« 
are the following: 

Senator William T. Byrne, amend- 
ing the Municipal law, so as to enlarge 
the purposes for which volunteer fire- 
men may receive payments for injuries. 

Assemblyman Jacob J. Livingston, 
repealing section 7, article 8, State Con- 
stitution, which relates to liability of 
bank 


Senator 


stockholders. 

Schwartzwald, 
amending section 15, 
Workmen’s compensation law, by pro- 
i for loss or use 


Jacob J. 
subdivision 3, 


viding compensation 


of two or more digits or phalanges of 
a hand or foot. 
Senator Jacob J. Schwartzwald, 


amending subdivision 6, section 15, 
Workmen’s compensation law, by pro- 
for perma- 
disability 
shall not instead 
of $20 a the $8 


weekly minimum being stricken out. 


compensation 
partial 


viding that 
nent or temporary 


exceed $25 a week, 


week as at present, 


(Concluded on page 33) 


London Lloyds Offers Plan 





For 





| 
| 


Withdrawal From American Field | 


Agreement With American Surety Underwriters Would Definitely 
Eliminate British Group From Writing of New Business in Bank. 
ers and Brokers Blanket Bond Market; Reinsurance to Offset Loss 


Rumors of a rapproachment between 
London Lloyds and American surety 
interests have finally crystallized into 
what has been suavely termed “an ac- 
complished relationship.” For some 
time a group of American surety offi- 
cials have studied the London 
posals, observing meanwhile the utmost 
discretion in their survey and in their 
findings. The result of their examina- 
tion has been a reciprocal agreement 
with Lloyds which covers the extent of 
their respective operations in the 
American bankers and brokers blanket 
bond market. 

This new relationship between Lon- 
don Lloyds and individual American 
companies is the result of the changed 
attitude of Lloyds, evident since Jan. 
1, 1935, toward this bond market. The 
position of London Lloyds, since the 
New Year, has been that it would not 
write new bankers and brokers blanket 
bonds in this country, except in Illinois 
and on Illinois’ institutions. The 
ultimate aim of this is the withdrawal 
of Lloyds from direct writing of such 
bonds in this market by a sufficiently 
gradual process so that the market 
will not be upset and that the American 
companies will have time to absorb the 
business with entire satisfaction to 
American insureds. This agreement 
does not contemplate withdrawal from 
renewal of old business, though it is 
the opinion of the well-informed that 
eventually London Lloyds will cease en- 
tirely to operate in this field, relin- 
quishing its old business as well. 


pro- 


Reinsurance Proposals 


A number of companies writing 
American bankers and brokers blanket 
bonds have expressed a willingness to 
reinsure this class of business with 
London Lloyds. These companies will 
enter into individual reinsurance 
agreements with Lloyds underwriters. 
The plan proposed is to return to Lon- 
don Lloyds, in the form of reinsurance 


premiums, an amount approximating 


the premiums on bonds not renewed by 
them. London Lloyds is _ thereby 
guaranteed a quid pro quo, accepting 
these reinsurance premiums as a sub- 
stitute for the direct business 
on to American surety companies. 

Individual companies, carrying a 
large percentage of the blanket bond 
business in this country, will make 
formal reinsurance agreements with 
Lloyds and, as Lloyds underwriters re- 
port the blanket bonds that are not 
renewed by them, the amount of the 
premium on such bonds will be placed 
to their credit. Each company will 
transfer to Lloyds reinsurance pre- 
miums representing its proportion of 
this amount. 

The writing of 
American companies assures the pay- 
ment to their agents of a large amount 
of commissions on business which they 
have not been able heretofore to obtain 
and the payment to state treasuries. of 
an important volume of taxes on premi- 
ums. It further guarantees the pres 
ence of an agent of the insurer for 
service of process. 


passed 


such business by 


Motives for Surrender 


There are several interesting angles 
to this agreement, particularly on the 
part of London Lloyds. Within the 
past few years the American claim 
record of Lloyds has mounted to new 
highs and because of their lack of 
diversification of risks which the Amer- 
ican business, as a whole, enjoys, the 
position in which London Lloyds finds 
itself is anything but comforting. 
While exact figures regarding the pre- 
mium volume of Lloyds’ blanket bond 
business in this country are not aval- 
able, it is estimated that between $2, 
500,000 and $3,000,000 is a fair figure. 
The business has been large but be 
cause of the aforementioned lack of 
diversification of risks, the prospects 
of satisfactory profit, as indicated by 
the excessive claim record of the pas 
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Unauthorized Carriers 


Target of New Bill 


Postmaster General Farley Says 
Measure Will Curb Abuses in 
Solicitation Through Mails 


A bil! making it unlawful to use the 


mails solicit or effect insurance or 
collect and transmit insurance premi- 
ums in any state without complying 


with its insurance laws, was introduced 


in the House of Representatives last 
week by Congressman Sam Hobbs of 
the Sixth Alabama District. It is 


known as H. R. 6452, and has been 
printed and referred to the Committee 
on Post Office and Post Roads. 

It specifically excepts renewal premi- 
ums on life insurance and accident and 
health contracts, and does not apply to 
newspapers, magazines or periodicals, 
or to contracts of reinsurance. 

It has the unqualified approval of 
Postmaster General James A. Farley, 
who states that his department favors 
enactment of such legislation. He says 
that the experience of the department 
has shown that the investigation and 
prosecution, under the present postal 
fraud statutes, of concerns and indi- 
viduals conducting from one_ state 
through the mails in other states, ques- 
tionable insurance enterprisés is a diffi- 
cult task. 


The Better Method 


He further that by 
son with a bill along the same general 


states compari- 
lines previously approved in principle 
by the department, he finds this bill 
would afford a more simple and direct 
method of accomplishing the purpose 
oi prohibiting the use of the mails to 
Insurance companies soliciting business 
in states where they are not authorized 
to operate. 

organizations 


the national 


resolution, are on record as 


Among 
which, by 
favoring the movement to curtail the 
operations of unauthorized carriers by 
Federal legislation prohibiting to them 
the use of the United States mails, are 
the National Convention of Insurance 
Commissioners, National Association of 


Insurance Agents, International Asso- 
Clation Insurance Counsel, Insur- 
ance Advertising Conference, National 
Association of Casualty and Surety 


Agents and American Association of 


Insurance General Agents. 


Standard Surety and 
Casualty's Fine Position 
Substantial assets of a markedly 
liquid character feature the annual 
statement of the Standard Surety and 
Casualty Company of New York. 
The statement reveals total admitted 
assets as of Dec. 31, 1934, of $4,938,090, 
of which the outstanding item is cash 
in office and banks amounting to $1,- 
929,878. In the company’s portfolio of 
securities, bonds dominate, the total of 
such holdings being $1,734,215 al- 
located as follows: United States Gov- 
ernment, $602,563; municipal, $708,- 
866; railroad, $177,325; public utility, 
$196,031, and miscellaneous, $49,429. 
Other principal asset items are 
stocks to the amount of $692,572 ($423,- 
220 of which are in preferred issues), 
and premiums, not over 90 days due, 
amounting to $560,118. 
Of the company’s liabilities, the re- 


serve for unearned premiums is out- 
standing, amounting to $1,133,494. 
Other reserves include $913,177 for 


claims and claim expense, $136,362 for 
commissions, $52,200 for other liabili- 
ties, and a contingency reserve adjust- 
ing securities to market values of $29,- 
314, 

After setting the 
tioned reserves, the company shows a 
net surplus of $1,173,544, which, plus 
its capital, gives a surplus to policy- 
holders of $2,673,544. 


aside aforemen- 


Whiskey Cover Rule 

Because it is “practically a location 
risk,” whiskey under receipts in bonded 
warehouses may not be insured under 
a“ marine or inland marine form of 
policy, according to a ruling just made 
by the Joint Committee on Interpreta- 
tion and Complaint in connection with 
the nation-wide definition of the insur- 
ing powers of marine and transporta- 
tion underwriters. 

Interpretative Bulletin No. 58, which 
gives this ruling, notes that it applies 
only to states that have adopted the 

definition and where the 
agreement are operative. 


nation-wide 
articles of 


Fireman's Fund Conference 


Among the home-office officials of the 
Fireman’s Fund Group who attended 
the conference of field men in its South- 
ern department on Monday and Tues- 
day of this week were President J. B. 
Levison, Vice-president Edward T. 
Cairns and B. G. Wills, vice-president 
of the Firemen’s Fund Indemnity Com- 
pany. 


Urge Uniform Method 
For Equity Rating 


Report on National Bureau Also 
Cites Need of Strengthening 
Infliction of Penalties 


Development of a uniform method of 
equity rating and strengthening of its 
authority for imposing penalties for 
violations are urged upon the National 
Bureau of Casualty and Surety Under- 
writers in an examination report which 
has just been completed and filed with 
the New York State Insurance De- 
partment. The report, which contains 
approximately 200 pages, analyzes the 
work of the various departments of the 
bureau and contains numerous tables 
showing the experience on different 
lines and the trends of rates and losses. 

The report goes into equity rating at 
length, detailing the efforts of 


some 
bureau-members to meet competition 
without violating bureau _ rules. It 


recommends that the bureau develop 
uniform rules for equity rating to be 
applied to all lines which would prevent 
the establishment of arbitrary rates 
for competitive or any other reasons, 
and would produce sufficient premium 
for underwriting the risk. 

Speaking of violations, the examiners 
say: 

“The bureau ought to do everything 
possible to maintain the integrity of 
its rating system. While it is appar- 
ently considered inadvisable to impose 
penalties for violations disclosed by bu- 
reau examinations of company offices, 
it would seem that with respect to 
violations found on complaints or dis- 
closed by reported loss of line, the bu- 
reau’s authority ought to be strength- 
ened.” 


London Lloyds Plan 


(Concluded from page 28) 


several 
soling. 

A further reason which may have 
inspired this willingness on the part 
of London Lloyds to arrive at an 
amicable agreement is the realization 
that passage of the Neely bill in Con- 
gress would very probably be followed 
by enactment of other measures which 
repercussions on 


years, are not quite so con- 


might have serious 
other interests of Lloyds in this coun- 
try. Under this agreement, however, 
Lloyds will receive the same income 
previously gained on their blanket bond 
business in this country with a larger 
spread of liability, a more restricted 
coverage and a higher rate. 
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Financial Statement, December 31, 1934 te 
depa 
week 
Th 
ASSETS the } 
tutlol 
Cash in Office and Banks $1.929.877.98 the 
Bonds: unde 
“my : > -oso S$ bje 
United States Government $602,563.21 mon 
Municipal 708,865.60 It is 
Railroad 177,325.17 sents 
Public Utilities 196,031.03 even 
Miscellaneous 49 429.67 eg 1.21 1.68 waive 
that 
Stocks: comp 
Preferred $423,220.00 furth 
Common 269,352.00 692,572.00 a 
collec 
: , sae , . - a On 
Premiums in Course of Collection (Not over 90 days).............. , 560,118.15 } of “ 
i ecbt ie heated -dhae kites eee wheels 14,101.23 saves 
ST ML, 0 176 onb ee 6s-6 teow eaenaw owie count daieseaeue 7.206.34 
a 
Total Admitted Assets $4.938,090.38 i 
(Bonds and Stocks valued on New York Insurance Department Basis). | | 
ii 
LIABILITIES | 
Reserves : 
For Claims and Claim Expense $ 913,176.58 
For Unearned Premiums 1,133,493.98 | 
For Commissions 136,361.74 | 
For Other Liabilities 52,200.00 } i 
Contingency Reserve to adjust Bonds and Stocks to actual H 
i CD 64060 hss bid oaks Geb aenbe ebban Keenees 29,313.95 $2.264.546.25 | 
Capital , $1,500,000.00 I 
| 
Surplus 1,173.544.13 it 
\ 
Surplus to Polieyholders 2,673,544. 15 ] 
i} 
Total $4,.938.090.38 | I 
} 
| 
Securities carried at $345,129.28 in the above statement are deposited with various Insurance Departments, as ) " 
required by law. ( I 
! | i 
} 
President iT 
FRANK G. MORRIS 
i 
HOME OFFICE: 80 JOHN STREET, NEW YORK, N. Y. l 
— 
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Michigan Department 
Curbs A. & H. Activities 


LANS! 
spread 
health ¢ 
workme! 
group a 
vestigat 
departn 
week. 

The 


the pra 


‘G, March 4 
the part 

d accident carriers to replace 

s compensation policies with 

cident contracts are to be in- 

d thoroughly by the Michigan 

nt, it announced last 


Reported wide- 


fforts on of certain 


was 


lepartment does not look upon 


tice with favor as the substi- 


tution of accident coverage means that 


the em 
under 

subject 
governi! 


It is 1 


sentative 


even go 
waivers 
that th 
compens 
further 
actual 1 
collect 1 

One « 
of the g 
pared W 


elects not to continue 
e act. The concern is then 
to suit under the common law 
g damage actions for injuries. 
ported, however, that repre- 
s of the accident carriers are 
ng to the lengths of obtaining 
from employees to the effect 
y will not sue if victims of 
able injuries. The employer is 
cited opinions indicating that 
1egligence must be proved to 
inder common law. 

if the especially bad features 
roup accident contract as com- 
ith compensation, department 


loyer 


limit Is 
benefit 


officials say, is that a time 
placed on payment of a death 
whereas the full compensation for loss 
of life accrues whenever death occurs 
from the injury where the employer is 
operating under the act. The accident 
policies also limit the amount of med- 


ical, surgical, and hospital expense. 


New Wyoming Commissioner 


Arthur Hamm, Sheridan, Wyoming 
banker, has been appointed insurance 
commissioner of Wyoming to succeed 
Theodore Thulemeyer, who has served 
as insurance commissioner of the state 
for the past four years. 


Occupational Disease Bill 
Expected in Missouri House 

JEFFERSON CiTy, Mo., MARcH 9—The 
House of Representatives is expected 
to perfect a bill defining occupational 
diseases and placing such cases under 
the supervision of the Missouri Work- 
men’s Compensation Commission. The 
bill is of vital interest to mine opera- 
tors and industrial manufacturers 
since several hundred silicosis suits ag- 


West Coast Auto 
Conference Formed 


The West 
ance Conference, with headquarters at 


Coast Automobile Insur- 
Francisco, has been organized as 
Santa 


San 
the conference at 


where 23 non-bureau 


result of a 
Barbara, Cal., 
and non-conference automobile writing 


companies reached an accord on dis- 
counts and underwriting rules. Ser- 
vice offices will be established in Los 


Angeles, Portland and Seattle. 

A discount, which is optional, from 
national bureau rates for private and 
commercial cars, is restricted to 10 per 
cent except for certain policies of re- 
stricted coverage. The conference will 
have jurisdiction over California, Ore- 


von and Washington, where the new 
rules will be effective May 1. Acute 
conditions in Washington will be 


studied by a special committee. 


gregating well in excess of $15,000,000 
are now pending in various courts. It 
is anticipated that the bill will meet 
with strong opposition from the lawyer- 
bloc in the House. 
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The Ingenious Legal 
Mind at Work 
Now here 
lawyers in Cincinnati 
ceived, perhaps are gestating, and ex- 
pect to deliver a brand new idea which 


we have a 


who have con- 


they hope will have the ultimate ef- 
fect of inereasing fees earnable by 
themselves and _ their professional 
brethren. They hold that a liability 


insurance company which makes a con- 
defend an 
sured is engaging in the _ practice 
of law; and they have accordingly filed 
and asked for an_ injunction 
against the Ohio Casualty Company. 

Whenever anything like this brand 
of litigation exposes itself to the gen- 
eral one recalls the warning in 
the 52nd verse of the 11th chapter of 
St. Luke; and from the mind 
darts to that terse proposal made by 
the rebel Jack Cade to his followers: 
“The first thing we do, let’s kill all the 
lawyers.” 

The logic of these learned advocates 
appears to be of flimsy texture. Fora 
consideration a liability company en- 
gages to stand between its policyholder 


tractual engagement to in- 


suit 


eve, 


there 


as his defender against a claim for 
damages. In short, the company be- 
comes the defendant. In doing that, 


learned counsel contends it is engaging 
in the practice of law. As much and 
not more so than those lawyers’ clients. 


The Cincinnati Bar Association dis- 
agrees, expresses the belief that this 
suit is not well founded and asserts 


in defend- 
insured, 


that an insurance company 
ing a case in the name of an 
s actually defending itself. 


When Underwriters 
Decline With Thanks 

Automobile liability risks in Arkan- 
sas decidedly not in demand by 
casualty underwriters. On the au- 
thority of Thomas T. Wilson, a leading 
agent of Little Rock, of 69 companies 
writing that the state in 
1929, only seven remain. 

In four counties no coverage of that 


are 


business in 


kind is obtainable and in a number of 


not acceptable by some 


Wilson diagnoses the con 


others it is 
Mr. 
dition as due to 


insurers, thus stimulat 


agents. 
“collusive” damage 
claims against 
in rates until now they are 
state 


ng a ris 
as the highest of 
of similar density of population and 


described any 


number of vehicles operated. A bill 
pending in the Senate of the state 
would limit liability to guests to cases 
where the “injury shall have been 


couple of 


caused by wilfull misconduct upon the 
part of such owner or operator.” Do 
get from this the idea that suits 
brought by guests are peculiarly taint- 
ed with collusion? 


we 


However it may be, the owners of 
Arkansas motor cars have presented 
to their notice the fact that casualty 
underwriters know when they have 
enough, however large may be their 
appetite for premiums. To them “the 
feast is good, until the reck’ning come.” 


The Cost Per Mile 
of Motor Accidents 

Accidents cent a 
the American bill for 
mobile driving during 1934. 

This is the estimate of officials of the 
Fidelity and Casualty Company of New 
York. 

Total motor vehicle mileage for the 
nation is calculated at about 146 bil- 
lion miles, and accident costs are put 
at approximately 1% billion dollars. 


mile to 
auto- 


added one 


public’s 


According to the insurance experts 
the cent-a-mile cost of accidents may 
even be too low a figure, since the 
computation was made on the liberal 
basis of 10 miles to a gallon of gaso- 
line. 

Motor vehicles are believed to have 
about 14,600,000,000 gallons of 
gasoline, or 85 per cent of the total 
reported domestic consumption of 17,- 
200,000,000 gallons. 

Items in the accident bill were: 
Wage loss, medical expense, and over- 
head insurance cost, $770,000,000; 
property damage, $800,000,000; total, 
$1,570,000,000. The total number of 
fatalities and disabling injuries was 
1,250,000. 

Figures on the accident costs were 
on estimates by the National 
Safety Council. Total gasoline con- 
sumption figures were based on re- 
ports of the American Petroleum In- 
stitute. 


used 


based 


Workmen's Comp. Hear- 
ings in Massachusetts 

The 
hearings on the workmen’s compen- 
law attracted a record crowd 
Hill. Few if any of the 
newspapermen present felt that a 
charge of one of the speakers that 
insurance companies had declared a 
holiday in order that their employ- 
could attend could be substan- 
The usual 


Massachusetts Legislative 
sation 


to Beacon 


ees 


tiated. charges, never 


— 


specific, were indulged in. One 
Robert J. Watt, secretary of the 
State Federation of Labor, urged a 
“state fund,” and charged that com- 
panies writing compensation in 
Massachusetts had built up a bal- 
ance of $77,000,000, and that there 
had been large increases in salaries 
of insurance officials during the de- 
pression years. Charles B. Canfield, 
Boston Central Labor Union presi- 
dent, insisted that insurance com- 
panies were forcing employers to dis- 
charge aged workers under threat of 
premiums. For the sake 
of the record the name of William 
Green, American Federation of La- 
bor president, and Wendell Thorne, 
vice-chairman of the state commis- 
sion on old age pensions, were en- 
tered as favoring a_ state fund. 
What will happen as a result of the 
hearing? Those who usually know 
do not seem to be alarmed about a 
state fund coming into being. Past 
experience with state funds and 
factual information in the end ap- 


increased 


peals most strongly to thoughtful 
legislators than the vaporings of 
even the best intended of social 


idealists. 


First Rehabilitation 
of New York Mutual 


The Consolidated Taxpayers Mutual 
Insurance Company of Brooklyn, which 


writes only owners’, landlords’ and 
tenants’ liability insurance at 30 per 
cent under the tariff rates, was the 


subject of a court order issued Mon- 
day empowering the New York State 
Superintendent of Insurance to take 
it over for rehabilitation. The petition 
for the order indicated a deficiency of 
approximately $49,000 in the company’s 
assets. 

This is the first time that the New 
York Insurance Department has at- 
tempted to rehabilitate a mutual insur- 
ance company. The order was entered 
by Justice Leander B. Faber at a 
cial term of the Supreme Court Part 1 
in Kings County, and was consented 
to by the board of directors of the com- 
pany, which was organized in 1928. 


spe- 


Under the state insurance law Super- 
intendent Van Schaick 
assessment against the policyholders of 
the company in order to effect the re- 
habilitation. If the funds so raised are 


may levy an 


sufficient, the state insurance depart- 
ment will probably operate the com- 
pany until it can be turned back to its 


policyholders. 
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Albany Legislation 
(Concluded from page 28) 


Senator William T. Byrne, amending 
Workmen’s compensation 
oviding compensation awards 
shall be paid to the minors 
themselv« the State Insurance Board 
may require the appointment of a guar- 
dian, where the award exceeds $250, 
and may direct that the funds be paid 
for vocational training or maintenance. 
The House has passed these bills: 
Assemblyman Carl Pack, adding new 
group 20, section 3, Workmen’s com- 
pensation law, providing that teachers 
in trade or industrial shop work in 
New York City may elect to receive 
benefits under the workmen’s compen- 
sation law, if not eligible for retirement 
under the teachers retirement system. 
Assemblyman Abbot L. Moffat, 
29, Workmen’s 
subro- 


section 
law, by 
to mino? 


subdivision 
compensation law, relative to 
gation to remedies by requiring the 
State fund, or any corporation or car- 
assignee, to pay injured em- 
ployees or dependants two-thirds the 
amount recovered by a judgment, set- 
tlement, or otherwise, in excess of the 
compensation paid such employee. 

Assemblyman Arthur L. Swartz, 
amending section 205, General Munic- 
ipal law, by providing that the pay- 
ment of $3000 where a volunteer fire- 
man dies from injuries shall go to his 
widow, instead of the children or ad- 
ministrator, the provision terminating 
the payment, for the benefit of the 
children, in the case widow re-marries, 
being stricken out. 


amending 


rier as 


Pro Rata Adjustments 
(Concluded from page 25) 


duce their insurance coverage after the 
large stocks of a holiday season. For- 
merly they had to cancel insurance 

n the short-rate basis. 

The rule adopted by the District of 
Columbia association is as follows: 
“1. The amount of a policy or the 
amount of an item covering only on 
"Merchandise or Stock, raw or in proc- 
ss or finished (except cotton, crude 
petroleum or its products in or at re- 


ineries, in field storage tanks or at 
terminal stations; grain in terminal 
elevators or tanks; motor vehicles; 
property in transit; property on or in 
fairs o1 expositions) may be reduced 
Na pro rata basis to the extent of 


ot exceeding 50 per cent of the maxi- 


mum amount that has at any time ap- 
ed thereto under such policy or item. 
Furniture and/or fixtures when 
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written blanket only with eligible mer 
chandise or stock shall also be eligible 
to the application of this rule. 

“2 If the remaining 50 per cent of 
said maximum amount is reduced or 
cancelled at the request of the insured 
(whether or not such cancellation be 
for the purpose of rewriting) the re- 
tained premium on that part of said 
remaining 50 per cent reduced or can- 
celled shall be computed on the short 
rate basis, anything in the general 
rules to the contrary notwithstanding. 

“3. No return premium shall be al- 
lowed from a date more than 10 days 
prior to the date the Endorsement re- 
ducing the amount of insurance under 
the provisions of this rule is received 
by the Company or Stamping Office.” 


Globe & Rutgers 
(Concluded from page 25) 


would have been destroyed. The unset- 
tled state of the insurance community 
at that time would have been further 
intensified and liquidation might have 
led to further disorder perhaps 
financial distress. A considerable peri- 
od of time would have been required 
for liquidation and payment of claims 
to creditors. 

“Obviously many details had to be 
worked out and this required consider- 
able time. Assured of the company’s 
financial stability, that the new reor- 
ganization plan was the fairest and 
most equitable that could be devised 
and that the company’s management, 
underwriting and investment practices 
would be satisfactory, the Insurance 
Department supported a motion for an 
order by the Court authorizing the 
promulgation of the plan agreed upon 
between the company and the Super- 
intendent of Insurance. 

“Insurance men everywhere 
been particularly interested in this re- 
habilitation. When one considers that 
the creditors of the Globe & Rutgers 
Fire Insurance Co. would not have been 


and 


have 


paid for years in case of liquidation, 
it may be realized what was meant to 
the public by saving this unit and pre- 
viding for the payment of 
creditors. 

“When the final order of the Supren 
Court signed authorizing the 
Superintendent of Insurance to re- 
store the company to its stockholders 


prompt 


was 


the company was in possession of cap- 
ital funds of $6,000,000, directed by in- 
surance executives of high standing 
and in a position to assume an honored 
place among the great fire companies 
doing business in this country.” 


Lunden-Moore Letter 


(Concluded from page 17) 
The dividends are paid semi-annual 
ly by the Bank of England. 

“The English Consols had their 
origin in 1751, when by an act of 
Parliament, several government s« 
curities bearing three per cent wer« 
consolidated into one common stock- 
consol. At first the consolidated sum 
amounted to $45,000,000; but by 
later additions and other loans, th« 
sum total reached the stupendous 
figure of $4,000,000,000 in 1775. And 
this enormous sum exists today in 
the form of government annuity. 

“Widows and orphans, the aged 
and the feeble find security and 
protection in the British Consols.” 

An article in the London Times, 
written many years ago, says: 
“There is nothing in the world so 
negotiable at all times and seasons 
and under all circumstances as the 
consols or annuities. Houses and 
lands, stocks and shares, mort- 
gages and titles—everything has its 
ups and downs, but what changes 
least are these three per cents. The 
commercial spirit loves their modest, 
faithful, constant character, their 
equal mind, their moderation in 
prosperity, their firmness in adver- 
sity, their help in time of 
their open, honest countenance, like 
the good wine that needs no bush. 
They require no introductions, no 
letters of credit, no testimonials, no 
certificate of analysis by eminent 
professors, no special adaptations to 
your peculiar case, no logic, no 
rhethoric, no puffs, or sermons— 
nothing whatever but the great fact 
of their infallible payment.” 

Mr. X is particularly violent about 
the Lunden-Moore table. I neve: 
expected to cause him such terrible 
indigestion with my “normal mortal- 
ity.” Now let us see what I actually 
said about the table. “. . .My faith 
in annuities has led me to calculat« 
annuity reserves at 3% per cent 
compound interest under a norma! 
mortality. Three and a half per cent 
is a very moderate income, and my 
mortality figures do not surpass 
those of France. This mortality, I 
am confident, will prevail if an 
nuities are distributed and permitted 
to attain a growth commensurate 
with the needs of our large popula- 
tion.” 

I have spent at least half of my 
life in the study of mathematics 
and science and stand ready to d: 
fend any statement I ever make in 
relation to mathematical data and 
other statistics. As a matter of fact. 
I expected some criticism and said 
on page 15 as follows: “If, ir 
rebuttal, the writer’s counter-claims 
challenged—well and good. | 
my critics to come forwart 
vith facts and tested data.” 

A clean fighter is a great 
but, so far, Mr. X just appeared be- 
hind my back with a rusty knife. 
You have the right to use my lette: 
freely and without restrictions. 

I am, Sincerely yours, 

Davip A. LUNDEN-MOoRE 
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Insurance Company of North Ameriea 


Philadelphia, Pa. 


America’s Oldest Fire and Marine Insurance Company 





Financial Statement, Dec. 31, 1934 
- 
ASSETS LIABILITIES 
Bonds and Stocks $70.546.366.79 Reserve for Unpaid Losses $5,.720,482.60 
Mortgages on Real Estate 24,425.00 Unearned Premium Reserve 19.815.715.17 
Accrued Interest 326.097.35 Deposits Reclaimable on Per- 
Real Estate Philadelphia and petual Policies 878,610.39 
New York City 5.913,769.78 Reserve for Taxes and Other 
Cash in Banks and Office 5.461.470.95 Expenses 2,028,113.69 
Premiums in Course of Collee- Dividend Payable Jan. 15, 1935 1.200,000.00 
tion 3.166.626.07 Cash Capital 12.000,000.00 
Reinsurance Claims on Losses Surplus 43.484,211.02 
Paid 77.141.63 
Accounts Receivable 11,235.30 


$85.127.132.87 $85,127.132.87 











Capital plus Surplus constitutes Policy Holders’ Surplus, $55,484,2 11.02 
rHE SECURITY VALUES USED IN THIS STATEMENT ARE MARKET VALUES AS OF DECEMBER 31, 1934. 
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